Idea to
Income
Starter Guide

A practical guide for women over 50 who want to
use their knowledge, skills and life experience
to begin building income they own.

TURNING WHAT YOU KNOW
INTO INCOME YOU OWN.

Q YOUR FIRST STEP TOWARD

YOUR RESULT

By the end, you will have identified one person you could help,
one problem you could solve and one simple offer idea to validate.

Created by Amanda Paton, Founder of Income of Her Own



You do not need to start
from scratch.

You may already have decades of useful knowledge. The challenge is
not whether you have value. The challenge is identifying which part
of your experience could become a useful solution for someone else.

PROFESSIONAL KNOWLEDGE

What have people relied on you to
understand, organize, explain or
accomplish?

LIFE EXPERIENCE

What have you navigated, improved
or learned that could shorten
someone else's path?

PRACTICAL SKILLS

What can you do efficiently that
other people find difficult or
confusing?

SYSTEMS YOU CREATED

What process, checklist or routine
have you developed because you
needed a better way?

This guide is designed to help you choose one idea to investigate,
not collect twenty possibilities that leave you even more overwhelmed.
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THIS IS FOR YOU IF

You want income that
gives you more choices.

* You do not want your future to depend entirely on one employer,
client, partner or paycheque.

* You know you have useful experience, but you are unsure how to
turn it into something people would pay for.

* You have too many ideas or you have no clear idea at all.

* You have considered a guide, course, template, workshop or digital
product but do not know what to create first.

* You want a practical starting point without hype, unnecessary
technology or a complicated business model.

* You are willing to choose one idea and test it before building an

entire business around it.

THE PRINCIPLE

Income of Her Own is not about chasing every possible income stream. It is
about building one useful source of income you control, then adding only
what supports it.
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THE BUSINESS IDEA FILTER

A good idea sits at the
intersection of four things.

WHAT YOU KNOW WHO YOU CAN HELP
Knowledge, skills or A specific person you
experience understand

\l

"N

THE PROBLEM A USEFUL FORMAT
A result they want or A simple way to help them
difficulty they face make progress

An interest alone is not yet a business. An idea becomes more promising
when it connects your experience to a meaningful problem someone
wants help solving.
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STEP 1

Build your
experience inventory.

Write quickly. Do not decide whether each item is marketable yet.
Your only job is to notice what you know, do and understand.

CAREER AND PROFESSIONAL KNOWLEDGE
What have people trusted you to handle, explain or improve?

PRACTICAL SKILLS
What can you do that saves time, reduces stress or produces a reliable result?

LIFE EXPERIENCE
What challenge, transition or result taught you something useful?

REPEATED REQUESTS
What do friends, family, colleagues or clients regularly ask you about?
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STEP 2

Find the problem inside
your experience.

People do not usually pay for information simply because it exists. They
pay for help making progress, avoiding mistakes, saving time, reducing
stress or achieving a result.

EXAMPLE

Knowing how to grow healthy houseplants is knowledge. Helping busy
beginners stop losing or killing expensive tropical plants is a possible
business direction.

Use this sentence to turn your knowledge into a possible solution:

| could help

who struggle with

so they can

Ask yourself: Who has this problem? What have they already tried? What
would make the problem urgent or valuable enough to solve?
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STEP 3

Choose the smallest
usetul offer.

Do not begin by building the biggest product you can imagine. Begin with
the smallest format that can help someone make meaningful progress.

CHECKLIST

A clear sequence or quality
control tool.

WORKBOOK

Guided questions that lead to a
decision or plan.

MINI-COURSE

A focused skill taught in a few
short lessons.

TOOLKIT

Several related resources
packaged together.

A COMPLEMENTARY STREAM

TEMPLATE

A reusable starting point that
saves time.

SHORT GUIDE

A concise explanation of a
specific problem.

WORKSHOP

A live or recorded session with a
defined result.

PLANNING SYSTEM

A repeatable process for
organizing action.

Affiliate recommendations can complement your primary offer later. They
should support the audience you serve, not replace the work of building

something you own.
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STEP 4

Choose one idea
worth testing.

Score up to three ideas on a scale of 1-5. A higher score does not
guarantee success; it tells you which idea deserves deeper research.

DECISION FACTOR IDEA1 IDEA 2 IDEA 3

| understand the problem well. 12345 12345 12345
| can describe the person who has it. 12345 12345 12345
The problem matters enough to solve. 12345 12345 12345
I can create a useful first solution. 12345 12345 12345
| would discuss this topic consistently. 12345 12345 12345
I can reach people who have this 123 45 12345 123 45
problem.

| have credible experience or can

build proof. 12345 12345 12345

Do not automatically choose the idea with the highest total. Review where
each idea scored strongly and where you relied on assumptions. A lower
score may simply reveal what you need to research before deciding.

Choose the idea that combines a meaningful problem, relevant experience,
access to the audience and your willingness to stay with it long enough to learn.
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STEP 5

Validate before
you create.

Do not spend months building before you know whether the problem is
real. Talk with people who fit the audience and listen for patterns.

SPEAK WITH 3-5 PEOPLE

Find people who genuinely experience the problem you
are considering.

ASK ABOUT THEIR REALITY

Learn what is difficult, what they have tried and what a
useful result would look like.

QUESTIONS TO ASK

* What is most difficult about this right now?

« What have you already tried?

 What would make this easier or faster?

« What would a useful solution need to include?

» Have you paid for help with this before? Why or why not?

Listen for specific experiences and repeated patterns—not compliments
about your idea. “That sounds great” is encouragement. Evidence is hearing
that people genuinely experience the problem, have tried to solve it and
want a better result.
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My Working Income Idea

The experience or skill | could use:

The person | may be able to help:

The specific problem she has:

The result she wants:

My simplest potential offer:

The first person | will speak to:

The action | will complete in the next seven days:
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NOT YET

Do not build the entire
business yet.

Before you have evidence that your idea is useful, avoid turning preparation
into procrastination.

YOU DO NOT NEED YOU DO NEED

A large website

One person

« A complicated funnel One meaningful problem

¢ Al12-module course

One simple offer idea

« Several social platforms A few honest conversations

« Expensive branding A decision about what to test

« Ten income streams

A next action on your calendar

e Months of certifications

REMEMBER

Clarity does not arrive before action. It grows as you make decisions, speak
with real people and adjust what you are building.
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Turn your chosen idea
into a clear oftter.

You have identified a possible person, problem and solution. Your next
step is to develop that direction into a focused offer, decide how you could
sell it and create a realistic plan for working toward your first $1,000.

BUILD YOUR FIRST $1,000 ONLINE BLUEPRINT

Build the offer. Create the plan.

Inside the blueprint, you wiill:

* Refine and validate your income idea

« Define the person you want to help and the problem you will solve
e Turn your knowledge into a clear, focused offer

¢ Choose what to include and the best format for delivering it

e Set a realistic starting price

» Calculate the sales needed to reach your first $1,000

¢ Plan how you will begin reaching potential buyers

» Create a focused action plan for reaching your first $1,000

BUILD MY FIRST $1,000 PLAN — $47
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	11/12
	YOUR NEXT STEP

	Turn your chosen idea into a clear offer.
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