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Monetize Your Digitals

Welcome -> Flash Sale Sequence

The Welcome -> Flash Sale Sequence is a strategic email marketing approach designed to engage
new subscribers and quickly convert them into customers. Here's a breakdown of its purpose and
benefits:

. Engagement:Welcomes new subscribers warmly

. Value Provision:Delivers immediate value through free content or resources

. Nurturing:Educates subscribers about your products/services

. Urgency Creation:Introduces a limited-time offer (flash sale)

. Conversion:Presents a compelling offer at an attractive price

. Segmentation:Helps identify highly engaged subscribers

. Revenue Generation:Generates quick sales from new subscribers

. Relationship Building:Establishes a pattern of valuable communications

. Brand Reinforcement:Consistently presents your brand voice and values

10. Testing Opportunities:Allows for testing different offers, subject lines, and content
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By combining a warm welcome with a time-sensitive offer, this sequence aims to capitalize on the
initial excitement of new subscribers while providing them with immediate value and a compelling
reason to make a purchase. It's an effective way to kickstart the customer journey and potentially
create loyal customers from the outset.

The approach of selling to new subscribers early in the relationship, when done correctly, can be
highly effective. This strategy aligns with several key marketing principles:
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1. Initial Excitement: New subscribers are often at their peak interest when they first
join your list. They're curious about your offerings and more open to exploring what
you have to offer.

2. Striking While the Iron is Hot: Capitalizing on this initial enthusiasm can lead to
quicker conversions.

3. Demonstrating Value Immediately: By offering a high-value product or service at a
discounted rate, you're showing that you're committed to providing value from the
start.

4. Setting Expectations: Early offers can set the tone for your relationship, showing that
you provide both free value and paid offerings.

5. Qualifying Leads: Those who purchase early are often your most engaged and
valuable customers.

6. Reciprocity: If you've provided immediate value through free content or resources,
subscribers may feel more inclined to reciprocate by making a purchase.

7. Overcoming Inertia: It's often easier to get someone to make their first purchase
early rather than waiting until they've settled into a pattern of only consuming free
content.

8. Funding Further Marketing: Early sales can help offset the costs of acquiring new
subscribers.

9. Behavioral Economics: Concepts like scarcity (limited-time offer) and anchoring
(showing the original price vs. the discounted price) can be powerful motivators.
10. Building Momentum: Early purchasers can become case studies and testimonials for

future marketing efforts.

The key is to balance this approach with providing genuine value and not coming across as overly
salesy. The "value-first" approach you mentioned - adding enough value, demonstrating authority, and
creating a no-brainer offer - is crucial to making this strategy work.

It's also important to note that this approach doesn't preclude ongoing nurturing. You can (and

should) continue to provide value and nurture your relationship with subscribers whether they
purchase initially or not.
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Ultimately, the best approach can vary depending on your specific audience, product, and market.
Testing different strategies and closely monitoring your results is always recommended to find what
works best for your unique situation.

Email #1:
Strategy for this email:

1. Personalization: Use the recipient's name and your own name to create a personal
connection.

. Immediate value delivery: Highlight the freebie and its benefits right away.

. Clear benefits: Outline three specific ways the freebie will help the recipient.

. Additional value offer: Provide a link to a video training for those who want more.

. Social media connection: Encourage following on Instagram for more resources.

. Setting expectations: Assure the recipient of valuable future content.

. Engagement prompt: Ask for confirmation of freebie receipt to ensure delivery and
encourage interaction.
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Send this immediately after the opt-in.
Subject: Your [FREEBIE TITLE] is ready, [Name]!
Hi [Name],

I'm [Your Name] from [Your Program/Organization], and I'm excited to welcome you to our
community with your [FREEBIE TITLE]!

This resource is designed to help you:

1. Visualize your potential in [relevant area]
2. Recognize how these strategies apply to your unique situation
3. Implement practical steps to achieve your goals

Ready to dive deeper? I've prepared a quick video training that can fast-track your progress: [LINK TO
VIDEQ]
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For more valuable tips and resources, follow us on Instagram: [Your Instagram Link]

I'm committed to delivering content that accelerates your journey towards [becoming X / getting to X].
Your inbox will only receive carefully curated, high-value information.

Looking forward to supporting your growth,
[Your Name]

P.S. Technology sometimes has a mind of its own. Could you please confirm you've received your
[FREEBIE TITLE] by replying with a quick "Got it"? This helps me ensure you have everything you need
to get started. Thanks!

Email #2

Strategy behind this email:

1. Personal connection: Start with a friendly greeting and reminder of who you are.
2. Create intrigue: Mention having something important to share.

3. Establish credibility: Position yourself as an experienced coach.

4. Address pain points: Highlight common bad advice in the industry.

5. Provide value: Share what actually worked for you.

6. Create anticipation: Tease future content about mistakes to avoid.

7. Call-to-action: Remind about the free training.

8. Encourage engagement: Invite questions and replies.

Send after a couple of days.

Subject: The Real Truth About [Achieving X] - What Nobody Tells You

Hi [Name],

It's [Your Name] from [Your Program/Qrganization]. I've been reflecting on my journey to becoming a

successful [their goal], and | realized there's something crucial | wish someone had told me when |
was starting out.
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As a [X] coach, I've seen countless clients struggle with misguided advice. When | was working
towards [their goal], | encountered some pretty questionable tips:

Y [Bad advice 1]

[Bad advice 2]

[Bad advice 3]
But here's what actually made the difference for me:
[Your unique method or approach]

This approach helped me [achieve their goal] much faster than | expected. And you know what? It
could have been even quicker if I'd avoided a few key pitfalls.

I'll be sharing those eye-opening mistakes in my next email, so keep an eye out!

In the meantime, if you haven't already, check out my free training on [how to achieve their goal]:
[LINK TO TRAINING]

Looking forward to helping you on your journey,

[Your Name]

P.S. Already watched the training? Have any questions? Just hit reply — I'm here to help!
Email #3

Strategy behind this email:
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1. Problem identification: Highlight common mistakes to create relatability.
2. Engagement: Encourage self-reflection with questions.

3. Empathy: Show understanding and normalize making mistakes.

4. Positive reinforcement: Praise those who aren't making these mistakes.
5. Offer help: Provide solutions for those feeling stuck.

6. Call-to-action: Invite readers to check out your solution or book a call.

7. Social proof: Include a case study or client results to build credibility.

Send after a couple of days.
Subject: 3 Hidden Roadblocks on Your [Goal] Journey (And How to Overcome Them) «”
Hi [Name],

It's [Your Name] from [Your Program/Qrganization]. I've been thinking about the journey to [their
goal], and | wanted to share some insights that could be game-changers for you.

In my experience, there are three common pitfalls that often trip people up on their way to [their goal]:

1. [Mistake 1]: [Brief explanation]
2. [Mistake 2]: [Brief explanation]
3. [Mistake 3]: [Brief explanation]

Do any of these sound familiar?

If you're nodding along, don't worry! We've all been there, myself included. Recognizing these
challenges is the first step towards overcoming them.

If none of these resonate with you, that's fantastic! You're already ahead of the curve. But I'm curious
- is there something else holding you back from reaching your full potential in [their goal]?

If you're feeling stuck or not seeing the progress you'd hoped for, I'd love to help you break through
those barriers.
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Why not take a look at [your solution] or schedule a FREE 15-minute strategy call with me? We can
create a personalized plan to accelerate your progress.

Looking forward to supporting your journey,
[Your Name]

P.S. Wondering if this approach really works? Check out [link to case study/client results] to see the
transformations others have achieved!

Email #4

Strategy behind this email:

1. Myth-busting: Address common misconceptions about what's needed for success.
2. Reality check: Provide insight into what truly matters for achieving their goal.

3. Value proposition: Position your solution as the answer to their real needs.

4. Call-to-action: Encourage engagement with your solution or a consultation.

5. Social proof: Reinforce credibility with case studies or client results.

When to send it:

This email is best sent as the fourth in a sequence, typically 3-5 days after the previous email. It's
ideal to send it when your audience has had time to digest earlier information and is starting to
consider taking action.

Subject: The Real Secret to [Specific Goal] Success (It's Not What You Think)

Hi [Name],

[Your Name] here from [Your Program/Qrganization]. Today, | want to challenge some common
beliefs about what it takes to achieve [specific goal].

Many [how your audience self-identifies] think they need:
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X [Limiting Belief 1]
[Limiting Belief 2]
[Limiting Belief 3]
But here's what truly makes the difference:
Unwavering commitment to [specific action]
A robust support and accountability system
A customized, proven strategy that fits your unique situation

Are you ready to embrace these game-changers but unsure how to access the last two? I've got you
covered!

[Your solution] provides exactly what you need to succeed. Alternatively, let's chat about your specific
needs in a free 15-minute strategy session.

[CTA Button: Explore [Your Solution] / Book Your Free Strategy Session]
To your success,
[Your Name]

P.S. Wondering if this approach really works? Check out [link to case study/client results] to see real-
life success stories!

Email #5

Strategy behind this email:

Become an Affiliate


https://www.nubeginning.com/webinar
https://www.nubeginning.com/affiliate-signup

Monetize Your Digitals

1. Qualification: Help readers self-identify if the offer is right for them.

2. Addressing objections: Preemptively tackle potential concerns.

3. Clear value proposition: Outline what they'll get from the offer or session.
4. Low-pressure approach: Emphasize the no-obligation nature of the offer.
5. Social proof: Include testimonials to build trust and credibility.

When to send it:

This email should be sent as the fifth in the sequence, typically 1-2 days after the previous email. It's
best timed when your audience has had a chance to consider your earlier messages and is primed for
a more direct offer.

Subject: Is This the [X] Solution You've Been Waiting For?

Hi [Name],

[Your Name] here from [Your Program/QOrganization]. Yesterday, | mentioned [your offer/game plan
session], and today | want to help you decide if it's the right fit for you.

This could be perfect if you:

Are ready to move beyond DIY and see real results in [X].
Need accountability and support to achieve [specific goal].
Want practical advice from someone who's walked the path, not just theory.
Can commit [X amount of time] weekly to your growth.

However, this might not be for you if:

X You're looking for an overnight solution (sorry, we don't do magic!)

X You're not ready to put in the work (success is a team effort)
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X You're unsure if [becoming X] truly aligns with your goals

If you're nodding along with the "perfect fit" list, here's what I'm offering:
[Brief description of your offer or the game plan session]

Here's how it works:

1. Click the link below to choose a time that works for you

2. We'll have a focused call to understand your unique situation

3. I'll craft a personalized action plan for your next steps

4. You decide if you want support in implementing it - no pressure!

Ready to take the next step?

[CTA Button: Schedule Your FREE Game Plan Session / Claim This Offer Now]
To your success,

[Your Name]

P.S. Still on the fence? Here's what others are saying:

[Insert 1-2 brief, powerful testimonials]

Email #6

Strategy behind this email:

1. Urgency creation: Limited-time offer to encourage quick action.

2. Exclusivity: Positioning the tool/resource as typically reserved for premium clients.
3. Personal testimony: Sharing your own experience to build credibility.

4. Value proposition: Clearly stating the benefit of the tool/resource.

5. Scarcity: Implying limited availability of the offer.
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When to send it:

This email should be sent as the sixth in the sequence, typically 24-48 hours after the previous email.
It's best timed when your audience has had a chance to consider your earlier offer but hasn't yet taken
action. The 48-hour deadline creates a sense of urgency.

Subject: [48 Hours Only] The Secret Weapon That Changed Everything

Hi [Name],

I've got something exciting to share with you — a game-changer that transformed my approach to
[specific goal):

It's a [tool/resource] that has revolutionized how | [achieve specific tasks]. Before discovering this, |
struggled daily with [specific challenge]. Now? It's effortless.

Here's the deal: This [tool/resource] is usually exclusive to my premium clients. But for the next 48
hours, I'm making an exception.

If you take advantage of [your offer/free game plan session] in the next two days, this powerful
[tool/resource] is yours. No strings attached.

Why am | doing this? Because I've seen firsthand how it can skyrocket results, and | want you to
experience that too.

Don't let this opportunity slip away. Your journey to mastering [specific goal] could change
dramatically with this in your arsenal.

[CTA Button: Claim Your [Offer/Game Plan Session] + Bonus Now]
Time's ticking - this offer vanishes in 48 hours!
To your success,

[Your Name]
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P.S. Remember, this [tool/resource] isn't available anywhere else. It's your chance to access a
premium tool at no extra cost. But only if you act within 48 hours!

Email #7
Strategy behind this email:

1. Urgency: Emphasize the limited time left to create a sense of urgency.

2. Reminder of value: Reiterate the special bonus or offer.

3. Overcome objections: Invite questions to address any remaining concerns.
4. Short and direct: Keep the message concise to prompt quick action.

5. Personal touch: Use a friendly, personal tone to maintain connection.

When to send it:

This email should be sent as the seventh and final email in your sequence, exactly 24 hours before
the offer expires. Typically, this would be sent 24 hours after the previous email (Email 6).

Subject: ) Last Call: Your [Bonus/Offer] Expires in 24 Hours!
Hi [Name],
[Your Name] here from [Your Program/Organization] with an urgent update.

— Timeis running out! You have just 24 hours left to claim your exclusive [bonus/offer] by [taking
advantage of this offer/booking your FREE 15-minute game plan session].

Don't let this opportunity slip away. Here's a quick reminder of what you'll get:
- [Key benefit 1]
- [Key benefit 2]

- [Key benefit 3]
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Still on the fence? I'm here to help. If you have any last-minute questions or concerns, just hit reply.
I'm standing by to assist you.

[CTA Button: Claim Your [Bonus/Offer] Now]

Remember, this offer vanishes in 24 hours. Don't miss out on this chance to [achieve specific
goal/transform your approach to X].

Looking forward to helping you succeed,
[Your Name]

P.S. Procrastination is the thief of opportunity. Take action now and start your journey towards
[specific goal] today!

Email #8 (if needed)

Adding a final reminder email just an hour before the offer expires is an excellent strategy to create a
last-minute sense of urgency and capture any fence-sitters. Here's a suggested format for this bonus
email:

Strategy behind this email:

1. Extreme Urgency: The one-hour countdown creates immediate pressure to act.

2. Reiteration of Value: Quickly remind them of the key benefits and any exclusive
bonuses.

3. Social Proof: Include a brief testimonial to provide last-minute reassurance.

4. Clear Call-to-Action: Make it extremely easy for them to take action.

5. Open Communication: Encourage last-minute questions to overcome any final
objections.

When to send:
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Send this email exactly one hour before your offer expires. This timing creates a final push of urgency
that can drive last-minute conversions from subscribers who have been considering the offer but
haven't yet taken action.

This final email can often capture those subscribers who respond well to deadlines or need that extra
nudge to make a decision. It's a powerful way to close out your flash sale sequence and maximize
your conversion rate.

Subject: &) FINAL HOUR: [Offer Name] Closing Soon!

Hi [Name],

[Your Name] here with an urgent reminder: our exclusive [Offer Name] is closing in just ONE HOUR!
&3 Last Chance to Get:

- [Key Benefit 1]

« [Key Benefit 2]

« [Exclusive Bonus]

Don't let this slip away. In 60 minutes, this opportunity vanishes.

[CTA Button: Grab Your [Offer Name] Now!]

Still unsure? Here's what [Customer Name] said after taking advantage of this offer:

"[Brief, powerful testimoniall]"

The clock is ticking. Don't miss out on transforming your [relevant area of life/business].

[Your Name]
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P.S. Questions? Reply now and I'll answer ASAP before the offer ends!
While this sequence was crafted with professional copywriting expertise, we understand you might
want to tailor it to your specific needs. To assist you in customizing the sequence, we've included Al

Prompts for additional support. These prompts will guide you in adapting the emails to align perfectly
with your brand voice, audience, and unique offerings.

Welcome sequence Prompts:

| am an email marketer in [niche], and | am writing about [topic] for [target
audience]. | want to write a welcome sequence of [number] emails. The welcome
sequence should introduce me, set expectations, and provide value to the

student on [topic]. Can you make a suggestion? Please include suggested subject

lines, and descriptions of each email in the sequence.

| am an email marketer in [niche], focusing on [topic]. My audience is [target
audience]. Can you suggest five topics for welcome emails to [target audience]?
The goal of the emails is to create a good first impression and establish a
relationship with the reader, while giving them interesting and actionable tips on

[topic].

| am an email marketer in [niche], focusing on [topic]. What are some key

elements to include in the initial welcome email to make a strong first impression
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and build rapport with new subscribers?

| am an email marketer in [niche], focusing on [topic]. Can you give me ten
examples of a captivating subject line for the first email in my welcome sequence

that grabs the attention of new subscribers and ensures a high open rate?

| am an email marketer in [niche], focusing on [topic]. | want to provide value and
set clear expectations in my welcome sequence. What are some key elements to
include in the initial welcome email to make a strong first impression and build

rapport with new subscribers?
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