
A 	2 -M INUTE 	 SCORECARD

Can	someone	actually
hire	you	right	now?
Plus	one	thing	you	can	fix	today

You're	not	short	on	interest.	You're	short	on	an	easy	way	to	say	yes.	So	before	you	change	anything,	let's	find	out
exactly	where	someone	gets	stuck	between	"I	want	this"	and	"it's	done"	—	because	every	one	of	those	sticking
points	is	a	sale	quietly	slipping	away.	Be	honest:	tick	only	the	ones	that	are	truly	set	up	and	working	right	now.

THE	SCORECARD
A	way	to	take	clients	online	has	seven	pieces.	Check	what	you	have:

Your	score:	______	/	7

WHAT	YOUR	SCORE	MEANS
	

0–2	—	There's	no	door	yet.
Right	now,	hiring	you	depends	on	you	being	available	to	explain	it.	Good	news:	nothing	to	untangle	—	you	get
to	build	the	path	clean	and	in	the	right	order.

3–4	—	You've	got	a	door,	but	it	sticks.
Some	steps	work;	the	gaps	between	them	are	exactly	where	a	ready	buyer	cools	off	and	drifts	away.

5–7	—	You're	close.
A	tightening	or	two	and	someone	can	go	from	"yes"	to	"paid"	without	ever	waiting	on	you.

Every	score	has	the	same	fix:	one	clear	path	to	hire	and	pay	you,	with	nothing	in	the	way.

That's	exactly	what	we	build	together.
Inside	The	Foundation	and	The	Build,	we	set	up	the	path	that	lets	someone	hire	and	pay	you	without	you	in	the	middle
—	the	page,	the	link,	the	confirmation,	the	next	step.
[	Drop	your	Leads	to	Legacy	link	here	]

A	clear	page	or	link	—	that	explains	your	main	offer	and	names	the	price.

A	way	to	pay	you	online	—	a	checkout	or	payment	link,	no	back-and-forth	required.

A	booking	or	scheduling	link	—	that	shows	your	real	availability	(if	you	sell	your	time).

An	automatic	confirmation	—	the	moment	someone	books	or	pays.

One	"here's	how	to	work	with	me"	link	—	you	can	send	in	seconds.

No	required	DM	or	email	volley	—	before	someone	can	actually	buy.

A	clear	what-happens-next	—	right	after	they	pay,	so	the	yes	doesn't	go	quiet.

Leads to Legacy — Build a Business You Love | Simply Savvy

https://www.simplysavvy.co/legacy


BEFORE	YOU	GO	—	FIX	ONE	THING	NOW
The	fastest	win	is	the	one	link	—	the	single	message	you	send	the	moment	someone	asks	how	to	work	with	you.	Most	people
improvise	it	and	bury	the	next	step.	Write	it	once:

"Yes!	Here's	exactly	how	to	work	with	me:"

The	offer:

The	investment:

Grab	your	spot	/	pay	here	(one	link):

That	link	is	yours	to	use	today.	When	you're	ready	to	turn	it	into	a	real	booking-and-payment	flow	that	takes	clients	without	you	in	the
middle	—	that's	what	The	Foundation	and	The	Build	are	for.
SIMPLY	SAVVY	CO.


