[bookmark: __DdeLink__6333_1382314164]Before looking at the objections, let's look at some main points that we haven't talked about yet

What do you have to think about inside your head while doing the counseling?
YOU DON'T HAVE TO THINK ABOUT CLOSING AT ALL.
You must remain focused all the time ONLY on the customer, on the words he uses and on the problems and difficulties he presents to you. ONLY ON THAT. Then, using the Script and having your problems or aspirations clear, the sale will be a simple consequence.

I often go beyond the consultancy time, in my opinion it is better if I limit myself to the consultancy time and get to the point of the proposed path beforehand.
I focus too much on giving during counseling
You can tell the client that your consultation will last a number of minutes and that you will then take stock of the situation with him. So stay within the minutes established for the consultation, it is also professional in nature. But then, during the negotiation, ALL THE TIME IT TAKES. Maybe the negotiation lasts just one hour, that's fine. Negotiation serves this purpose, to remove all doubts from the customer and make us say YES or NO immediately, without delay.


RESPONSE TO OBJECTIONS

Look dear, I like the route but I have to think about it.
I understand NAME, let's think about it together, I have the time now to be with you and to answer all your questions.
Tell me, what's the one thing you need to think about?

And go on gradually resolving his objections...
maybe he'll tell you the price and you'll start over again.
Ok, great NAME, is it just the price that makes you think or is there something else?
Tell me all the reasons now that we're together.
He might tell you: It's just the price.
You; Ok, perfect, so tell me, how can we meet this? Would a payment in multiple installments suit you better?
I have a serious interest in working with you because I see that we can do an excellent job and I want you as a CASE STUDY, I am seriously convinced that we can achieve a great transformation together and that with this path in 3 months your level of personal happiness and satisfaction can go from 6 to 9, so let's meet.
How much could you leave me today to reserve your place?

Or, I need to talk to my husband or wife about it first.
I totally understand NAME, but I have to ask you something.
On this topic I have a question for you:
How could the relationship between you and your wife (or husband) change from 1 to 10 if in 3 months you were a completely different person, or at least certainly more centered, happy and joyful? (or you remind him of her goals)

Wait for the answer….

Well, then MARCO I tell you that your husband (or wife) can only be happy for you, indeed, the fact that you have chosen now to start this path is a clear and real sign that you have a SERIOUS DESIRE to improve yourself and therefore your relationship, to make him/her happier and put more love into your relationship.

Except that MARCO, I need an answer now because now I have the last places left, as I told you I only follow 10 people at a time and I would really like one of these to be you, because I repeat, I'm sure we can do a great work together and I want you as a CASE STUDY.

What do you say Marco, shall we start immediately? So your wife (or husband) will also be very happy with how your relationship will improve?

ECONOMIC PROBLEMS
I understand NAME perfectly, but let me tell you that it is precisely because you have economic problems that we need to start this journey immediately.
Money arrives ONLY when we are centered and happy inside, if we have shortcomings or things to resolve within us the money will never arrive, unfortunately this is how the Universe and everything works.
The solution to making money is therefore not to change JOB or look for NEW INCOME but rather to work on yourself and then everything changes accordingly.
Look MARCO, let's be clear, besides the money problem, is there anything else that doesn't allow you to start right away?
(YES, I MAKE YOU SAY AND MOVE ON)
No.
Very good MARCO, if you confirm to me that it's just this, I want to meet you, I want you to become my case study and I want you as a client to follow. So, how much could you leave me today as a deposit to secure your place and we can work out the rest? So we start working together right away and arrange the first meeting?





