
Quick Start Handout 

xosialX Opportunity Quick Start 
A simple, print-friendly guide for calm, permission-based conversations 

Best used when someone has already mentioned wanting more flexibility, extra income, or a 

different way to work.   

 

1) OPENING MESSAGE 

“Hey (first name), last time we talked you mentioned wanting to earn a little extra each month. Is that 

still something you’re looking for?” 

2) SIMPLE CONVERSATION FLOW 

If they say yes 

“Awesome. I’ve been using something flexible that fits around real-life 

schedules, so I thought of you. It’s not salesy — most people just start with 

a short video to see if it feels like a fit. Want me to send it?” 

Send the page 
“Here it is: joinbreathingroom.com. Watch it whenever you have a minute 

and let me know what stands out. No rush.” 

If they say no “I understand — no pressure at all. Thanks for letting me know.” 

If they ask what it is first 

“It’s a simple system that helps people earn from home without the typical 

chasing or pressure. The video explains it way better than I can in a text — 

it’s short and really clear.” 

3) AFTER THEY WATCH THE VIDEO 

• Ask what stood out: “What part of the video stood out to you most?” 

• Listen for what matters: extra income, flexibility, time with family, or something that fits around real 

life. 

Choose the close that fits 

Trial close 

Best for someone ready or excited 

“If you’re open to it, one option is trying the Edge 

Plan yourself so you can experience how it works. 

Want the link that shows how to get started?” 

No-pressure close 

Best for someone skeptical or busy 

“No rush at all — but if you do want to explore 

this as a way to earn from home, I can walk you 

through the simple steps so you know exactly how 

it works. What are your thoughts?” 

4) ONE FOLLOW-UP ONLY 

24-48 hours later: 

“Hey (first name), just wanted to make sure that video came through the other day. No rush at all — watch 

it whenever you have a minute.” 

 



Quick Start Handout 

5) KEEP IT SIMPLE 

Do: Use permission-based language: “Want me to 

send it?” 
Don’t: Over-explain the whole thing yourself. 

Do: Let the video do the explaining. Don’t: Sound overly animated or pushy. 

Do: Stay calm, warm, and neutral. 
Don’t: Answer every detailed question before the 

video. 

Do: Match their pace and energy. Don’t: Chase someone who is not ready. 

Do: Stop after one follow-up. Don’t: Take silence personally. 

6) FAST ANSWERS TO COMMON QUESTIONS 

What if I feel awkward? That’s normal. Use the script as written and keep it short. 

What if I talk too much? Stick to the script exactly. Short feels respectful and modern. 

What if they ask a lot before watching? “The video explains it way better than I can in a text — it’s short 

and really clear.” 

What if they ask how much money they can make? “Everyone’s results are different, so the video gives 

the clearest overview of how it works.” 

What if they ignore my message? People get busy. One follow-up is enough. 

7) WHY YOUR NETWORK MATTERS 

A network creates stability. As more people share alongside you, momentum becomes shared, wins 

multiply, and income can become steadier and less dependent on your effort alone. 

 

Early momentum bonus: 3 Monthly Edge Plan customers = $50 bonus. 7 customers = $200 bonus. 

8) TRY THIS RIGHT NOW 

Start with 3 people you already know. 

• Think of a friend, coworker, family member, or someone you recently talked with. 

• Choose people who may appreciate extra income, schedule flexibility, or better sleep, focus, or stress 

support. 

• Send the opening message and let the conversation stay simple. 


