
 



INTRODUCTION: Why This Guide Exists

Most retirement advice focuses on accumulation. It tells you how to save, how to invest, and 

how to grow your balance over time. That information is useful, but it only solves half the 

problem. The moment you stop earning and begin withdrawing, the rules change. Without a 

system for managing income, taxes, and timing, even a strong portfolio can become inefficient.

This guide exists to solve that gap. It is not designed to overwhelm you with complexity or 

technical language. It is designed to give you a clear system you can follow every year. When 

your structure is right, your decisions become easier. When your decisions are consistent, your 

outcomes improve over time.

You do not need more information. You need a framework that turns what you already have into 

something that works.

 

 



CHAPTER 1: Retirement Is Not a Number

Most people are taught to think about retirement as a number.    From the time they start saving, 

they are told to aim for a target—one million, two million, or more. The idea is simple: once you 

reach that number, you are financially secure. It gives people something tangible to work toward,

and it creates the feeling that retirement is a finish line they can eventually cross.

At first, this way of thinking feels motivating. It turns something abstract into something 

measurable. You can track your progress, calculate your savings rate, and estimate how long it 

will take to get there. But this model has a major flaw that most people do not realize until it is 

too late.

Retirement is not a number. It is a system.

The number itself does not determine whether your retirement succeeds or fails. What 

determines the outcome is how that money is used once you stop earning and begin relying on it.

Two people can retire with the exact same portfolio and experience completely different realities.

One may feel stable and in control for decades, while the other may feel anxious and uncertain 

within just a few years.

The difference is not the size of the portfolio. It is the structure behind it.

When people focus only on reaching a number, they assume that once they get there, the hard 

part is over. In reality, reaching that number is the moment when the most important decisions 

begin. The entire financial dynamic shifts. Instead of adding money to your accounts, you are 

now taking money out of them. That single change introduces a completely new set of risks.

You are no longer dealing with just growth. You are now managing withdrawals, taxes, market 

volatility, and the unknown length of your retirement. Each of these factors interacts with the 

others in ways that can either strengthen your position or weaken it over time. Without a clear 

system, those interactions become unpredictable.



This is where many retirees begin to feel something they did not expect. Even after doing 

everything “right,” they feel uncertain. They second-guess their withdrawals. They worry about 

market downturns. They hesitate to spend money, even when they have enough. The issue is not 

that they lack resources. The issue is that they lack a structure that tells them how to use those 

resources.

The traditional retirement model does not prepare people for this stage. It teaches accumulation, 

but it does not teach management. It emphasizes saving, but it does not emphasize strategy. As a 

result, people enter retirement with a portfolio, but without a plan for how that portfolio will 

function over time.

The real goal of retirement is not to accumulate a large balance. It is to create a reliable and 

sustainable income from that balance. That income must last for decades, adapt to changing 

conditions, and support your lifestyle without creating unnecessary stress. When income is stable

and predictable, everything else becomes easier.

Without a system, income becomes inconsistent. People withdraw based on emotion, market 

conditions, or immediate needs rather than a structured plan. This can lead to taking too much in 

certain years, too little in others, and creating tax consequences that could have been avoided. 

Over time, these small inefficiencies compound into larger problems.

One of the most common mistakes is withdrawing from the wrong accounts at the wrong time. 

For example, pulling heavily from tax-deferred accounts early can increase your taxable income 

and push you into higher tax brackets. At the same time, it reduces the flexibility you would have

had later. These decisions are often made without realizing their long-term impact.

Another issue is the lack of coordination between different types of accounts. Many people treat 

their retirement savings as one large pool of money, rather than understanding that different 

accounts serve different purposes. Without that distinction, it becomes much harder to manage 

taxes and control income effectively.

The shift that changes everything is understanding that retirement is not a finish line. It is a 

transition into a new phase where strategy matters more than accumulation. Once you recognize 



this, your focus begins to change. You stop asking how much you need, and you start asking how

to use what you have in a way that creates stability and control.

This shift does not make retirement more complicated. It actually simplifies it. Instead of relying 

on guesswork, you begin to operate within a system that guides your decisions. That system tells 

you where to take money from, how much to take, and how to adjust over time. It replaces 

uncertainty with clarity.

Simplicity is not the absence of strategy. It is the result of having the right structure in place. 

When your system is clear, your decisions become easier. You are no longer reacting to 

circumstances. You are executing a plan that has already been thought through.

This is what creates confidence in retirement. It is not just knowing that you have enough money.

It is knowing how that money will work for you year after year. It is the ability to make decisions

without second-guessing yourself. It is the understanding that your financial life is organized in a

way that supports you.

The next step is to build that structure.

Instead of viewing your retirement savings as a single pool, you break it into distinct parts, each 

with a specific role. This is what allows you to control income, manage taxes, and maintain 

flexibility over time. Without this structure, even a strong portfolio can become difficult to 

manage.

With it, everything begins to work together.

 



CHAPTER 2: The 3-Bucket Retirement 

System (The Structure That Changes 

Everything)

Once you understand that retirement is not a number, the next step is building a structure that 

allows you to manage your money effectively. Without structure, even the best intentions fall 

apart over time. With structure, decisions become consistent, repeatable, and far easier to 

execute.

Most people approach retirement with a single mental model: one large pool of money that they 

draw from as needed. This seems logical on the surface, but it creates a major problem. When all 

your assets are treated the same, you lose the ability to control how and when you generate 

income. That loss of control leads directly to higher taxes, inconsistent withdrawals, and 

unnecessary risk.

The 3-bucket system solves this problem by giving each portion of your money a specific role. 

Instead of one pool, you now have three distinct categories of capital, each designed to handle a 

different part of your retirement strategy. When these buckets are used together correctly, they 

create flexibility, tax efficiency, and long-term stability.

This is not about adding complexity. It is about organizing what you already have in a way that 

gives you control.

 

Why Structure Matters More Than Balance

A portfolio without structure is like a business without departments. Everything exists, but 

nothing is organized. Decisions are made reactively instead of strategically, and the results 

become inconsistent.



When you divide your retirement into buckets, you are essentially creating a system of decision-

making. Each bucket answers a different question:

• Where does my income come from right now? • How do I manage my tax exposure over 

time? • Where do I protect my future from uncertainty?

Without clear answers to these questions, people default to whatever seems easiest in the 

moment. That often means withdrawing from the most accessible accounts, without considering 

long-term consequences.

Over time, that lack of structure creates compounding inefficiencies.

 

The Three Buckets (Overview)

At its core, the system is simple:

•Brokerage Account (After-Tax Money)

•Tax-Deferred Accounts (401k / IRA)

•Roth Accounts (Tax-Free Money)

Each of these buckets is taxed differently. That difference is not a problem— it is an opportunity. 

When you understand how to use each one intentionally, you gain control over both your income

and your taxes.

 

Bucket 1: Brokerage Account (Your Control Layer)

Your brokerage account is the most flexible part of your entire retirement system. This is money 

that has already been taxed, which means you are not required to pay ordinary income tax when 

you access it. Because of this, it becomes your primary tool for controlling how much taxable 

income you generate each year.

This is why the brokerage account is often referred to as your control layer.



When you take money from a brokerage account, you are not automatically triggering large tax 

consequences in the same way you would with a traditional retirement account. You may pay 

capital gains tax depending on the situation, but you have significantly more control over timing 

and structure.

This flexibility allows you to do something extremely important: separate your lifestyle spending

from your taxable income strategy.

Most people do not realize how powerful this is.

If all your income comes from tax-deferred accounts, every dollar you withdraw increases your 

taxable income. This can push you into higher tax brackets and reduce your ability to manage 

your tax situation strategically. Over time, that lack of control becomes expensive.

The brokerage account changes that dynamic.

It allows you to fund your lifestyle without immediately increasing your taxable income in the 

same way. This creates space— space to plan, space to adjust, and space to execute a more 

efficient long-term strategy.

 

How the Brokerage Account Is Used in Practice

In a properly structured retirement plan, the brokerage account is often used as the primary 

source of income in the early years of retirement. This is not accidental. It is strategic.

By using the brokerage account first, you give yourself the ability to control how much income 

you report for tax purposes. This becomes especially important when you begin implementing 

Roth conversion strategies, which we will cover in detail shortly.

Think of it this way:

Your brokerage account funds your life. Your other accounts are optimized behind the scenes.

This separation is what allows the system to work.



 

Common Mistakes with the Brokerage Account

One of the most common mistakes people make is underutilizing this bucket. They often view it 

as less important than their retirement accounts, when it plays one of the most critical roles in the

entire system.

Another mistake is not building this bucket intentionally before retirement. Many people focus 

exclusively on tax-deferred accounts because of the immediate tax benefits, without realizing 

they are limiting their future flexibility.

The goal is not to eliminate tax-deferred accounts. The goal is to balance your buckets so you 

have options later.

Options create control. Control creates efficiency.

 

Bucket 2: Tax-Deferred Accounts (Your Strategy Layer)

Tax-deferred accounts include traditional 401(k)s and IRAs. These accounts are powerful 

because they allow your investments to grow without being taxed each year. However, that 

benefit comes with a trade-off: when you withdraw from these accounts, the money is taxed as 

ordinary income.

This means that every withdrawal you make directly impacts your tax situation.

Because of this, tax-deferred accounts require a strategy. They cannot be treated as passive 

sources of income. If they are, they can quickly become one of the largest sources of tax 

inefficiency in retirement.

This is why this bucket is considered your strategy layer.

 

The Hidden Risk of Tax-Deferred Accounts



Many people assume that tax-deferred accounts are always beneficial. After all, they allowed 

you to reduce your taxes during your working years. But what is often overlooked is what 

happens later.

If you accumulate a large balance in these accounts and then begin withdrawing without a plan, 

you may find yourself in higher tax brackets than expected. This can be especially problematic 

when required minimum distributions (RMDs) begin, forcing you to withdraw a certain amount 

each year regardless of your needs.

At that point, you lose control.

And when you lose control, you lose efficiency.

 

Why Timing Matters

The key to using tax-deferred accounts effectively is timing. Instead of waiting until you are 

forced to withdraw large amounts, you can begin managing these accounts earlier through 

intentional planning.

This is where strategy replaces reaction.

Rather than asking, “How much do I need to withdraw this year?”  You begin asking, “How 

much should I convert this year to improve my future position?”

That question leads directly into one of the most powerful tools in retirement planning.

 

Bucket 3: Roth Accounts (Your Freedom Layer)

Roth accounts are fundamentally different from the other two buckets. Money placed into a Roth

account is taxed upfront, but once it is inside the account, it grows tax-free and can be withdrawn

tax-free in retirement.



This makes the Roth bucket incredibly powerful.

It is your freedom layer.

It gives you the ability to access money without increasing your taxable income. It protects you 

from future tax increases. And it provides flexibility later in retirement when other income 

sources may become more restrictive.

 

Why the Roth Bucket Matters More Over Time

Early in retirement, the brokerage account often plays the primary role. But as time goes on, the 

Roth bucket becomes increasingly valuable.

This is because it allows you to manage your income strategically. If you need additional funds 

each year, you can draw from your Roth without pushing yourself into a higher tax bracket. That 

level of control becomes more important as other variables— like required distributions and 

market conditions— come into play.

The Roth bucket is not just another account.

It is a tool that allows you to maintain control when other parts of your system become less 

flexible.

 

How the Buckets Work Together

Individually, each bucket has its strengths and limitations. But the real power comes from how 

they work together.

• The brokerage account gives you flexibility and income control • The tax-deferred accounts 

give you growth and strategic conversion opportunities • The Roth accounts give you long-term 

tax-free freedom



When coordinated properly, these three buckets create a system that allows you to manage 

income, minimize taxes, and maintain flexibility over time.

This is what transforms retirement from something uncertain into something structured.

 

The Big Picture

At a high level, the 3-bucket system does three things:

1 It gives you control over your income

2 It allows you to manage your taxes strategically

3 It creates flexibility for the future

Without this structure, even a strong portfolio can feel unstable. With it, your financial life 

becomes organized, predictable, and far easier to manage.

 

What Comes Next

Now that the structure is in place, the next step is understanding how to use it.

Because having the buckets is not enough.

You need to know:

• When to pull from each one • How to sequence your withdrawals • How to optimize your tax 

position over time

This is where everything comes together.

 



Chapter 3: The Brokerage Account (Control 

Layer)

The brokerage account is not just another bucket. It is the part of your system that gives you the 

most control over how your retirement functions year to year. If the rest of your strategy is about 

optimization, the brokerage account is about flexibility and decision-making power.

This is where your income comes from in the early years of retirement. More importantly, it is 

how you control what shows up as income on paper, which directly impacts your taxes, your 

healthcare costs, and your overall financial efficiency.

Most people do not understand this distinction. They think of withdrawals as simply “taking 

money out.” Every withdrawal is a tax decision, and those decisions compound over time.

The brokerage account allows you to separate your lifestyle from your tax strategy. That 

separation is one of the most important advantages you can create in retirement.

Why This Matters in Real Life

If you do not separate your lifestyle from your taxable income, you lose control immediately. 

Most retirees never realize this until they begin withdrawing and see the tax impact in real time. 

What feels like a simple withdrawal decision can trigger higher tax brackets, reduced healthcare 

subsidies, and long-term inefficiency.

This is not a small difference.

A retiree withdrawing $80,000 entirely from a tax-deferred account may unknowingly increase 

both their taxes and their healthcare costs in the same year. Another retiree, using the exact same 

total income but structured differently, may reduce both.

The difference is not how much they spend.

The difference is how that income is created.



 

Why the Brokerage Account Comes First

When you retire, the instinct is often to pull from retirement accounts first, especially 401(k)s or 

IRAs. They feel like the “retirement money,” so people assume that is what they are for.

But those accounts come with a cost.

Every dollar you withdraw from a tax-deferred account is treated as ordinary income. That 

means it directly increases your taxable income, which can push you into higher tax brackets and

affect other areas of your financial life.

The brokerage account works differently.

Because this money has already been taxed, you are not automatically increasing your taxable 

income in the same way when you use it. You may still have capital gains depending on the 

situation, but you have significantly more control over timing and structure.

This is why the brokerage account is used first.

It gives you the ability to fund your lifestyle without immediately losing control of your tax 

position.

 

The Real Strategy: Income vs. Cash Flow

One of the most important distinctions in retirement is the difference between cash flow and 

taxable income.

Cash flow is what you spend.

Taxable income is what the government sees.



In a poorly structured retirement, those two numbers are almost identical. If you spend $70,000, 

you report $70,000 (or more) in taxable income. That limits your flexibility and increases your 

costs.

In a well-structured system, those numbers can be very different.

You might spend $70,000, but only show $30,000–$50,000 in taxable income, depending on 

how your withdrawals are structured.

That difference is where strategy lives.

 

How to Apply This to Your Numbers

To make this practical, you need a simple framework you can apply to your own situation.

Start with your annual spending target.

Then divide it into two parts:

• 50–70% funded from your brokerage account

• 30–50% used for Roth conversions

This is not a fixed rule, but it is a strong starting point for most retirees.

Examples:

If you need $60,000 per year:

• $40,000 brokerage

• $20,000 conversion

If you need $80,000 per year:

• $50,000 brokerage

• $30,000 conversion



If you need $100,000 per year:

• $70,000 brokerage

• $30,000 conversion

This creates a balance between lifestyle funding and long-term tax optimization.

The key is not the exact percentage.

The key is maintaining separation between spending and taxable income.

 

ACA Strategy: Why Income Control Matters More Than 

Ever

This is where things become extremely practical.

If you retire before Medicare age (65), you will likely rely on the Affordable Care Act (ACA) 

marketplace for health insurance. The cost of that insurance is not based on your net worth. It is 

based on your Modified Adjusted Gross Income (MAGI).

This is one of the biggest opportunities in retirement planning and one of the most overlooked.

Because if you can control your income, you can dramatically reduce your healthcare costs.

 

What This Looks Like in Real Life

A retiree enters early retirement and begins withdrawing $90,000 per year entirely from their 

IRA. On paper, this seems reasonable. In practice, it triggers higher taxes and eliminates a 

significant portion of their ACA healthcare subsidies.



Another retiree with the same spending level structures their income differently. They pull 

$60,000 from their brokerage account and convert $30,000 from their IRA.

Their lifestyle is identical.

But their reported income is significantly lower.

This allows them to maintain healthcare subsidies while still improving their long-term tax 

position.

Same life.

Completely different financial outcome.

 

The Key Thresholds (Simplified)

While exact numbers change slightly each year, the structure remains the same:

• Around 150%–250% of the Federal Poverty Level (FPL) — very low premiums

• Around 250%–400% FPL — moderate premiums with subsidies

• Above that — significantly higher costs

For a couple, this roughly translates (ballpark) to:

• $30,000–$80,000 income — strong subsidies

• $80,000–$120,000 — reduced subsidies

• Above that — you begin losing benefits

The exact numbers vary, but the strategy does not.

Lower taxable income = cheaper health insurance

 



How the Brokerage Account Makes This Work

This is where your system becomes powerful.

Let’s say you need $70,000 to live.

If you take all $70,000 from a 401(k), your taxable income is $70,000. That may push you into a 

higher bracket and reduce your ACA subsidies.

But if you structure it differently:

• $40,000 from brokerage (low or minimal taxable impact depending on basis)

• $30,000 from IRA Roth conversion

Now your taxable income might only be $30,000–$40,000.

But your lifestyle is still $70,000.

That’s the separation. You live on $70,000 but you report $30,000–$40,000.

And that difference can save you:

• thousands per year in health insurance

• thousands in taxes

Over a decade, this is not small money.

 

The Target Strategy (Simple Framework)

In early retirement (pre-65), your goal is:



• Fund lifestyle from brokerage

• Keep reported income in a target range

• Use remaining room for Roth conversions

That’s it.

Not complicated. Just intentional.

 

Your Personal Income Range

Your strategy becomes more powerful when you define your operating range.

Most retirees will fall into one of these general categories:

• Low range: $20,000–$50,000 taxable income

• Moderate range: $50,000–$90,000

• Higher range: $90,000–$140,000

Your goal is not to eliminate income.

Your goal is to operate within a range that balances:

• tax efficiency

• healthcare costs

• long-term conversion strategy

Once you identify your range, your decisions become much easier. You are no longer guessing 

each year. You are operating within a defined structure.

 

How to Read the Scenarios



The following scenarios are not theoretical. They are simplified versions of real decisions 

retirees make every year.

As you read through them, focus on three things:

• Where the income is coming from

• How much is being reported as taxable income

• What impact that has on taxes and healthcare

You do not need to copy these exactly.

You need to understand the pattern behind them.

 

Example: Optimized ACA and Roth Strategy

Let’s walk through a real, clean example.

You need $80,000 per year to live.

You structure it like this:

• $50,000 brokerage account (spending)

• $30,000 IRA Roth conversion

Now your numbers look like this:

• Cash flow (your life) $80,000

• Taxable income (MAGI) approximately $30,000

This may place you in a strong subsidy range for ACA, depending on household size.

At the same time, you are moving money into a Roth, reducing future tax burden, and 

maintaining flexibility.



You are solving three problems at once:

• income

• taxes

• healthcare costs

That is what a system does.

 

Common Mistake: Ignoring ACA Completely

Most retirement plans never address this.

People either:

• accidentally report too much income

• or avoid conversions out of fear of taxes

Both are inefficient. The goal is not to eliminate taxes entirely. The goal is to control when and 

how you pay them. The ACA window (roughly ages 60–65 for early retirees) is one of the most 

valuable planning windows you have. If you ignore it, you lose a major advantage.

 

Another Common Mistake: “I’ll Just Spend Less”

Some people respond to this by trying to minimize spending to keep income low.

That is not the goal.

The goal is not to shrink your lifestyle.

The goal is to separate your lifestyle from your taxable income.



That’s what the brokerage account allows you to do.

 

The Bigger Picture

The brokerage account is not just a spending account.

It is:

• your income control system

• your ACA optimization tool

• your flexibility layer

• your buffer against tax inefficiency

Without it, you are forced into reactive decisions.

With it, you gain control over one of the most important variables in retirement:

what shows up as income

 

What This Enables Next

Once you understand how to use the brokerage account to control income, the next step becomes

clear.

You now have room to strategically convert from your IRA into your Roth. That is where the 

real long-term advantage is built.

 

Scenario 1: Early Retiree Couple (Baseline Strategy)



A married couple retires at age 60. They need $80,000 per year to live.

Accounts:

• $500,000 brokerage

• $1,200,000 IRA

• $200,000 Roth

What Most People Do:

They withdraw $80,000 from IRA.

Result:

• Full $80K taxable income

• Higher tax bracket exposure

• Reduced ACA subsidies

• No long-term tax planning

It feels simple, but it removes control immediately.

Optimized Strategy:

• $50,000 brokerage (spending)

• $30,000 IRA Roth conversion

Now:

• Lifestyle $80K

• Taxable income approximately $30K

Same life, lower taxes, cheaper healthcare, better future position.

 



Scenario 2: Higher Lifestyle ($120K Spending)

Same couple wants $120,000 per year.

Unstructured:

• $120K IRA withdrawal

• fully taxable

• no ACA benefit

• accelerated tax burden

Structured:

• $70K brokerage

• $50K Roth conversion

Now:

• Lifestyle $120K

• Taxable income approximately $50K

Maintains control while still optimizing long-term taxes.

 

Scenario 3: Lean FIRE Couple ($60K Lifestyle)

Lower spending, more control opportunity.

Strategy:

• $40K brokerage

• $20K Roth conversion

Now:



• Lifestyle $60K

• Taxable income approximately $20K

Maximum ACA subsidy range.

Extremely tax-efficient window.

 

Scenario 4: Single Retiree (Different Math)

Single individual, age 60.

Needs $60K per year.

Common Mistake:

• $60K IRA withdrawal

• higher effective tax burden

• reduced ACA benefit

Strategy:

• $40K brokerage

• $20K conversion

Lower taxable income equals lower healthcare costs

Preserves long-term flexibility

 

Scenario 5: Heavy IRA, Weak Brokerage (Common 

Problem)

Accounts:



• $100K brokerage

• $1.5M IRA

• minimal Roth

Problem:

Limited brokerage equals less flexibility

Strategy:

• Use brokerage first even if small

• Then partial IRA withdrawals

• Controlled Roth conversions

This becomes a rebalancing phase, not a failure

 

Scenario 6: Market Down Year (Critical Scenario)

Market drops 20%.

Panic Response:

• Sell brokerage assets at a loss

• Lock in damage

Strategic Response:

• Pull from IRA instead that year

• Pause brokerage withdrawals

Buckets allow flexibility. You avoid selling low.

 



Scenario 7: Market Up Year (Opportunity Window)

Market is strong.

Strategy:

• Use brokerage gains for income

• Harvest gains strategically

• Continue Roth conversions

Strong years are optimization windows.

 

Scenario 8: Pre-Medicare Window (Ages 60–65)

This is the most important window.

Goal:

• Keep income low enough for ACA subsidies

• But high enough to convert IRA strategically

Example:

Need $90K

• $60K brokerage

• $30K conversion

Lifestyle $90K

Income approximately $30K

Cheap healthcare and long-term tax advantage

 



Scenario 9: Near RMD Age (Late Planning Fix)

Age 70+, large IRA.

Problem:

• Forced withdrawals (RMDs)

• Less control

Solution:

• Still use brokerage to reduce need for IRA withdrawals

• Use Roth for flexibility

Not perfect, but still improves outcome

 

Scenario 10: “I Don’t Want to Pay Taxes” Mindset

Very common.

Mistake:

Avoid conversions entirely

Result:

• Massive future RMDs

• Higher lifetime taxes

Reframe:

Pay controlled taxes now

Avoid uncontrolled taxes later



 

Scenario 11: Widow / Single Later in Life

Married becomes single.

Problem:

Tax brackets shrink significantly

Strategy:

Do more conversions while married

Use brokerage early

This is one of the most overlooked planning points

 

Scenario 12: High Net Worth ($2M+ Portfolio)

Mistake:

Assuming size equals safety

Reality:

Taxes scale with portfolio size

Strategy:

• Aggressive Roth conversion window

• Heavy brokerage use early

Bigger portfolio means more need for strategy



 

Scenario 13: Low Savings, High Efficiency

Insight:

Smaller portfolios can still work extremely well with structure

Strategy:

• Tight income control

• Maximize ACA benefits

• Careful withdrawals

Efficiency matters more than size

 

Scenario 14: Bridge Strategy (Early Retirement Gap)

Retire at 55–60.

Strategy:

Brokerage becomes bridge income until 59½ and 65.

This is where this bucket becomes essential

 

Scenario 15: The Fully Optimized System

All buckets working together

Annual Flow:



• Brokerage funds lifestyle

• IRA supports controlled conversion

• Roth remains untouched or used strategically

Result:

• Controlled income

• Lower taxes

• ACA optimization

• Long-term flexibility

ACA Strategy: Why Income Control Matters

If you retire before Medicare age (65), your health insurance costs are based on your 

income—not your net worth.

This is where your control layer becomes extremely valuable.

If all your income comes from tax-deferred accounts, your reported income rises quickly. That 

can increase both taxes and healthcare costs.

Using your brokerage account allows you to fund your lifestyle while keeping reported income 

lower.

 

What This Looks Like in Practice

You need $70,000 to live.

Unstructured:

· $70,000 from IRA

· $70,000 taxable income



Structured:

· $40,000 from brokerage

· $30,000 from Roth conversion

Now:

· Lifestyle: $70,000

· Taxable income: ~$30,000–$40,000

Same life.

Different outcome.

 

The Target Strategy (Simple Framework)

In early retirement (pre-65), your goal is:

· Fund lifestyle from brokerage

· Keep income within a target range

· Use remaining room for Roth conversions

That’s it.

Not complicated. Just intentional.

 

Your Personal Income Range

Most retirees will operate within one of these ranges:

· Low: $20,000–$50,000 taxable income

· Moderate: $50,000–$90,000



· Higher: $90,000–$140,000

Your goal is not to eliminate income.

Your goal is to operate within a range that balances:

· tax efficiency

· healthcare costs

· long-term strategy

Once you define your range, decisions become easier.

 

Example: Optimized Strategy

You need $80,000 per year.

Structure:

· $50,000 brokerage

· $30,000 Roth conversion

Now:

· Lifestyle: $80,000

· Taxable income: ~$30,000

You are solving three problems at once:

· income

· taxes

· healthcare costs

 



The Bigger Picture

The brokerage account is not just a spending account.

It is:

· your income control system

· your ACA optimization tool

· your flexibility layer

· your buffer against tax inefficiency

Without it, you are forced into reactive decisions.

With it, you control one of the most important variables in retirement:

what shows up as income

 

What This Enables Next

Once you control income, the next step becomes clear.

You now have room to convert from your IRA into your Roth.

That is where long-term advantage is built.

 



Chapter 4: Roth Conversion Strategy — 

(Optimization Layer)

(This is what builds the “future advantage” in your system)

Why Roth Conversions Matter More Than You Think

Most people underestimate the long-term impact of Roth conversions because the benefit is not 

immediate. You pay taxes now, and the advantage shows up later. That delay makes it easy to 

ignore or postpone.

But this is one of the most important levers in your entire system.

Every dollar you leave in a tax-deferred account carries a future tax liability. As that balance 

grows, so does your exposure. Without a plan, that exposure eventually turns into forced 

withdrawals, higher tax brackets, and reduced flexibility.

Roth conversions change that trajectory.

They allow you to gradually move money into a tax-free environment, where it can grow without

future tax consequences. Over time, this reduces your dependency on taxable income and gives 

you far more control over how your retirement evolves.

This is not a small adjustment.

This is what determines whether your future is constrained or flexible.

How to Execute a Roth Conversion (Step-by-Step)

Understanding Roth conversions conceptually is important, but execution is what creates results. 

This process is not complicated, but it must be done intentionally.

 

 



Step 1: Determine Your Target Income Range

Before converting anything, you need to know how much taxable income you want to generate 

for the year.

This range should be based on:

• your tax bracket

• your ACA subsidy target (if applicable)

• your overall strategy

For many retirees, this falls between $30,000 and $90,000 of total taxable income, depending on 

lifestyle and goals.

 

Step 2: Calculate Your Available Conversion Space

Once you know your target range, subtract your existing income.

Example:

Target income: $60,000

Existing income (dividends, interest, etc.): $20,000

Available conversion space: $40,000

This is how much you can convert without exceeding your planned income range.

 

Step 3: Initiate the Conversion

A Roth conversion is simply a transfer from your traditional IRA to your Roth IRA.

This is done inside your brokerage platform (Schwab, Fidelity, Vanguard, etc.).



Process:

• Log into your account

• Select your traditional IRA

• Choose “Convert to Roth IRA” or “Transfer to Roth”

• Enter the amount you want to convert

• Confirm the transaction

The amount you convert will be reported as taxable income for that year.

 

Step 4: Do NOT Withhold Taxes from the Conversion

This is one of the most important rules.

If you withhold taxes from the conversion itself, you are reducing the amount that moves into 

your Roth account and potentially triggering penalties.

Instead:

• Pay taxes from your brokerage account or cash reserves

This keeps the full converted amount growing tax-free.

 

Step 5: Document the Conversion

Keep track of:

• the amount converted

• the date

• your total taxable income for the year

This helps you stay within your target range and adjust future conversions.



 

Step 6: Repeat Annually

Roth conversions are not a one-time event. They are a long-term strategy.

Each year, you:

• determine your income range

• calculate your available space

• execute a conversion

• review and adjust

Over time, this steadily shifts your portfolio toward tax-free income.

 

Common Mistakes to Avoid

• Converting too much in a single year and jumping tax brackets

• Not accounting for other income sources

• Ignoring ACA subsidy thresholds

• Withholding taxes from the conversion

• Skipping years entirely and losing valuable opportunity

 

 

The Big Picture

A Roth conversion is not just a transaction. It is a controlled decision about when to recognize 

income.

You are choosing to pay taxes on your terms instead of being forced to later. That is where the 

advantage comes from.



 

Why Forced Withdrawals Matter More Than Most People 

Realize

One of the biggest reasons Roth conversions matter is that tax-deferred retirement accounts do 

not stay optional forever. While these accounts are powerful during your working years, they 

come with a future obligation. At a certain age, the government requires you to begin taking 

money out of them, whether you need that income or not.

These are called forced withdrawals, or required minimum distributions.

During the accumulation phase, tax-deferred accounts feel efficient because you postpone taxes 

while your investments grow. But what many people fail to understand is that the tax bill is not 

erased. It is delayed. As the account grows, the future tax obligation grows with it.

That is where the problem begins.

If you reach retirement with a very large IRA or traditional 401(k), and you have done little or no

Roth conversion planning, you may eventually be forced to withdraw significant amounts each 

year. Those withdrawals are treated as ordinary income. That means they can push you into 

higher tax brackets even if you would have preferred to keep your income lower.

This is what makes forced withdrawals so important. They take control away from you.

Instead of deciding how much income to create, the system begins deciding for you. Even if you 

do not need the money for spending, you may still be required to pull it out. Once that happens, 

your tax planning becomes much more limited.

The danger is not just the withdrawal itself. The danger is the chain reaction it creates.

A large forced withdrawal can increase your taxable income for the year. Higher income can 

mean higher taxes. It can also affect the taxation of other income sources and reduce your 



flexibility in how you manage future years. The larger the account grows, the larger this problem

can become.

This is why doing nothing is not neutral.

Many people think that avoiding Roth conversions means they are avoiding taxes. In reality, they

are often postponing taxes into a future environment where they have less control. If their 

account continues to grow for years without intervention, they may be setting themselves up for 

larger required withdrawals later.

Roth conversions are how you interrupt that path.

By converting gradually over time, you reduce the size of the future tax-deferred account before 

forced withdrawals become a problem. You are choosing to recognize income strategically now 

so that you are not forced to recognize larger amounts later under less favorable conditions.

That is the real purpose of Roth conversions. They are not just a tax move. They are a 

control move.

When you convert intentionally, you decide how much income to create each year. You decide 

when to do it. You decide how it fits into your tax bracket, your healthcare strategy, and your 

long-term plan. Without conversions, that future control may shrink as your tax-deferred balance

grows.

A simple way to think about it is this: every dollar left in a tax-deferred account is a future tax 

decision waiting to happen. The longer it stays there, the less flexibility you may have over how 

and when that decision gets made.

That is why conversions matter even if paying taxes now feels uncomfortable.

You are not paying taxes randomly. You are paying them on purpose, within a structure, while 

you still have the ability to manage the outcome. Over time, that gives you a smaller tax-deferred

balance, a larger tax-free balance, and a retirement system that remains easier to control.



If you do not do Roth conversions, the likely result is not just a bigger IRA. It is a much bigger 

future tax problem.

If you do them consistently, the result is different. You gradually reduce future forced 

withdrawals, create more tax-free flexibility, and preserve the ability to make decisions on your 

own terms.

That is exactly why this strategy matters.

Not because conversions are exciting.

Because control is valuable.

 

What Happens If You Don’t Convert

At first, doing nothing feels safe. You avoid taxes today. Your account continues to grow. There 

are no immediate consequences, and everything appears to be working. But the impact of that 

decision is not visible right away.

It builds slowly.

Each year your tax-deferred account grows, your future tax exposure grows with it. What feels 

like a passive choice is actually an active decision to delay taxation into a future environment 

where you may have less control.

Over time, this creates a compression problem.

Instead of recognizing income gradually over many years, you may be forced to recognize larger 

amounts in a shorter window. When that happens, your income increases whether you want it to 

or not. That increase can push you into higher tax brackets and reduce your ability to manage 

your financial strategy.

This is where many retirees lose flexibility.



They no longer decide how much income to create. The system begins deciding for them.

Even if you do not need the money, you may still be required to withdraw it. Those withdrawals 

are taxed as ordinary income, and they can stack on top of other income sources, making your 

overall tax situation more complex and less efficient. The problem is not just the taxes 

themselves.

It is the loss of control.

Without a plan, you move from a position of choice to a position of reaction. Each year becomes 

about managing the consequences of previous inaction rather than executing a strategy.This is 

why avoiding Roth conversions is not neutral.

It is a decision with long-term effects.

By not converting, you are allowing your future tax burden to grow unchecked. By converting 

gradually, you are shaping that future in a way that remains manageable. A simple way to think 

about it is this:

You will pay taxes on this money at some point. The only question is whether you choose when 

it happens, or whether it is chosen for you. When you convert strategically, you are operating 

within a system. You are deciding how much income to create, when to create it, and how it fits 

into your broader plan.

When you do not, those decisions may be made under less favorable conditions, with fewer 

options available. Over time, that difference becomes significant. Not because of a single year, 

but because of how each year builds on the last.

This is why Roth conversions matter. They are not just about reducing taxes.

 



The Future Path: Convert vs. Do Nothing

To understand the long-term impact of your decisions, it helps to see how they play out over 

time.

 



Below is a simplified comparison of two paths:

 
 
Path 1: No Conversion Strategy

Years 1–5

• IRA continues to grow

• No taxes paid

• No structural changes

 

Path 2: Roth Conversion Strategy

Years 1–5

• Moderate annual conversions

• Brokerage funds lifestyle

• Income remains controlled

 

Years 6–10

• IRA balance increases further

• No active tax planning

• Future tax exposure expands

 

Years 6–10

• IRA balance gradually reduced

• Roth account grows

• Tax-free portion increases

 
Years 10+

• Required withdrawals begin

• Large portions of IRA forced out

• Taxable income significantly increased

 

Years 10+

• Smaller required withdrawals

• More income from Roth

• Excellent control over taxable income

 
RESULT

• Higher tax brackets

• Less control over income

• Reduced flexibility

• Much larger total tax burden

 

RESULT

• Significantly lower long-term tax exposure

• Much more predictable income

• Greater flexibility

• Stronger overall system

 
 

The Key Difference

Both paths may start in the same place. The difference is what happens over time.

One path delays decisions until they become forced.

The other makes decisions early while options are still available.



 

A Simple Way to Think About It

Every year you delay Roth conversions:

• your IRA grows

• your future tax obligation grows

• your future flexibility shrinks

Every year you execute Roth conversions:

• your IRA decreases

• your tax-free assets increase

• your future control improves

 

The Outcome Over Time

This is not about one year. It is about the direction your system is moving.

Over time, small, consistent decisions create two very different outcomes:

• one becomes more constrained

• the other becomes more flexible

 

Final Insight

You are not choosing between paying taxes and avoiding them.

You are choosing between:



• paying much lower taxes gradually with full control

• or paying much higher taxes later with no control

Roth Conversion Calculator (Simple Planning System)

Understanding Roth conversions is important. Being able to calculate them quickly and 

consistently is what makes your system work in real life.

This section gives you a simple framework you can use every year to determine exactly how 

much to convert.

Goal: Set Your Target Income Range

Start by choosing the maximum taxable income you want to generate for the year.

This should be based on:

• your current tax bracket

• your Affordable Care Act (ACA) subsidy target if applicable (explanation below) 

• your overall strategy

Example:

Target Income: $60,000

 

What Is ACA (Affordable Care Act)?

The ACA (Affordable Care Act) is the U.S. health insurance marketplace designed for 

individuals who do not receive coverage through an employer or Medicare.

If you retire before age 65, you will typically use the ACA marketplace to purchase health 

insurance.



The cost of that insurance is not based on your net worth. It is based on your Modified Adjusted

Gross Income (MAGI).

This is what makes ACA planning so important.

Your income determines:

• how much you pay for health insurance

• whether you qualify for subsidies

• how large those subsidies are

Lower income generally results in lower premiums and higher subsidies. Higher income can 

reduce or eliminate those benefits.

This creates a powerful opportunity.

By controlling your taxable income through your withdrawal strategy and Roth conversions, you 

can influence your healthcare costs directly.

 

How to Set Your Income to Qualify for ACA Savings

One of the most powerful parts of your retirement strategy is your ability to control your income.

Under the Affordable Care Act (ACA), your health insurance costs are based on your 

income—not your net worth.

This creates a planning opportunity.

If you manage your income correctly, you can significantly reduce your healthcare costs while 

still maintaining your lifestyle and executing your long-term strategy.

 

Understanding the Target Income Range



ACA subsidies are based on your income relative to the Federal Poverty Level (FPL). While the 

exact numbers adjust slightly each year, the structure remains consistent.

For most retirees, your goal is to stay within a range that provides meaningful subsidies without 

restricting your strategy.

General Target Ranges (Approximate)

For a married couple:

• ~$30,000–$50,000 → maximum subsidies, very low premiums

• ~$50,000–$80,000 → strong subsidies, moderate premiums

• ~$80,000–$120,000 → reduced subsidies

• Above ~$120,000 → minimal or no subsidies

For a single individual:

• ~$15,000–$30,000 → maximum subsidies

• ~$30,000–$60,000 → strong subsidies

• ~$60,000–$90,000 → reduced subsidies

• Above ~$90,000 → minimal or no subsidies

These are not exact cutoffs, but they give you a working framework.

 

Your Strategic Goal

Your objective is not to eliminate income.

Your objective is to:

• stay within an Affordable Care Act (ACA) subsidy-friendly range

• maintain flexibility

• continue Roth conversions

This is why your system is structured the way it is.



 

How This Works in Practice

Let’s say you need $90,000 per year to live.

Without a system:

• You withdraw $90,000 from your IRA

• Your taxable income = $90,000

• You may lose a large portion of ACA subsidies

With a system:

• $60,000 from brokerage (low taxable impact)

• $30,000 from Roth conversion

Now:

• Lifestyle = $90,000

• Taxable income = ~$30,000

You are:

• maintaining strong ACA subsidies

• controlling your tax bracket

• improving your long-term position

 

The Sweet Spot

For most early retirees, the most efficient range is:

• $30,000–$60,000 (single)

• $40,000–$80,000 (married)

This range often provides:

• strong ACA subsidies

• manageable tax rates

• room for Roth conversions

 



How to Use This Each Year

At the start of each year:

1. Determine your lifestyle spending

2. Set your target income range

3. Use brokerage for spending

4. Use IRA conversions to “fill” your income range

This keeps your system balanced.

 

Important Note

ACA rules can change, and income thresholds adjust annually. The exact numbers are less 

important than the structure.

The strategy remains the same:

You are using your income range as a tool.

 

The Big Advantage

Most people think healthcare costs are fixed. They are not.

In retirement, they are partially under your control. When you manage your income correctly, 

you are not just managing taxes.

You are managing one of your largest expenses.

 

Simple Example

Two retirees both spend $80,000 per year.

Retiree A takes the full amount from an IRA:

• Reports $80,000 income



• Pays higher taxes

• Receives reduced or no ACA subsidy

Retiree B structures income:

• $50,000 from brokerage

• $30,000 from conversion

• Reports ~$30,000 income

Result:

• Lower taxes

• Lower healthcare premiums

• More control over future planning

 

Why This Matters

ACA is not just a healthcare system. It is part of your financial strategy.

If you ignore it, you may pay significantly more for insurance than necessary.

If you plan around it, you can reduce one of the largest expenses in early retirement.

 

Key Takeaway

Your income controls your healthcare costs. And your system controls your income.

 

Step 2: Identify Your Existing Income

Next, calculate any income you already expect to receive.

This may include:



• dividends

• interest

• part-time income

• pensions

• Social Security (if applicable)

Example:

Existing Income: $20,000

 

Step 3: Calculate Your Conversion Space

Now subtract your existing income from your target.

Formula:

Target Income − Existing Income = Available Conversion Space

Example:

$60,000 − $20,000 = $40,000 conversion space

This is the amount you can convert without exceeding your planned income range.

 

Step 4: Match Conversion to Your Withdrawal Strategy

Now align your conversion with your spending plan.

Example:

You need: $80,000 to live

Structure:



• $50,000 → brokerage (lifestyle)

• $40,000 → conversion (taxable income)

Result:

• Lifestyle: $80K

• Taxable income: ~$40K

You are staying within your range while improving your long-term position.

 

Step 5: Adjust for Real-Time Changes

Your numbers will not always be exact.

During the year, adjust based on:

• unexpected income

• market changes

• spending changes

If your income increases, reduce your conversion.

If your income decreases, increase your conversion.

The goal is to stay within your range, not hit an exact number.

 

Quick Reference Table

Use this as a simple guide:

Target Income Existing Income Conversion Amount

$50K $20K $30K

$60K $25K $35K

$80K $40K $40K



Target Income Existing Income Conversion Amount

$100K $50K $50K

 

Simple Rule to Remember

You are not trying to eliminate taxes.

You are trying to fill your tax bracket intentionally.

Every year you do this:

• you reduce future tax exposure

• you increase tax-free income

• you improve long-term flexibility

 

Common Mistakes to Avoid

• Ignoring existing income when calculating conversion space

• Converting too much and jumping into a higher bracket

• Skipping conversions entirely

• Not adjusting during the year

• Treating conversion as a one-time decision instead of a yearly system

 

The Outcome Over Time

If you follow this process consistently:

• your IRA balance gradually decreases

• your Roth balance steadily increases

• your future tax burden becomes more predictable

This is how the system compounds.



Not through one large decision, but through small, controlled decisions repeated over time.

 

 

Scenario 1: Early Retiree (The Ideal Window)

Couple retires at age 60.

Accounts:

• $1.2M IRA

• $500K brokerage

• $200K Roth

Needs: $80K/year

No Conversion Strategy

• $80K from brokerage

• $0 conversion

Result:

• IRA keeps growing

• Future RMDs increase

• Larger tax burden later

Optimized Strategy:

• $50K brokerage

• $30K Roth conversion

Now:



• Lifestyle = $80K

• Taxable income = ~$30K

You are actively reducing future tax pressure

Building tax-free income for later

 

How to Set Your Conversion Target

A common question is: how much should you convert each year?

The answer is not a fixed number. It is a range based on your income, tax bracket, and overall 

strategy.

A simple framework:

• Fill your current tax bracket intentionally

• Avoid jumping into a significantly higher bracket

• Stay within your ACA target range if applicable

For many retirees, this results in annual conversions between $20,000 and $60,000, depending 

on their situation.

Examples:

If your baseline taxable income is $30,000:

• You may have room to convert an additional $20,000–$40,000

If your baseline income is $50,000:

• You may convert $20,000–$30,000

If your income is already higher:

• You may reduce conversions or spread them across more years



The goal is not to maximize conversions in a single year.

The goal is to execute them consistently over time.

 

 

Scenario 2: “I Don’t Want to Pay Taxes Now”

This is the most common mental block.

Avoiding Roth Conversions:

• No tax today

• Larger IRA balance

• Future Required Minimum Distributions (RMDs) spike

Taxes don’t disappear—they compound

Strategic Reframe:

You are NOT: creating a tax

You ARE: choosing when to pay it

Example:

Convert $30K at 12–15% tax rate now

(vs)

Pay 22–30%+ on forced withdrawals later

This is tax control, not tax avoidance.

 

The Real Cost of Doing Nothing



Avoiding Roth conversions often feels like the safer choice. You avoid taxes today, and your 

account continues to grow.

 

But growth inside a tax-deferred account is not neutral. It increases the size of your future tax 

problem. A larger IRA means larger required minimum distributions. Larger distributions mean 

higher taxable income. Higher income can push you into higher tax brackets and reduce your 

flexibility later in life.

 

What feels like saving money today can create a much larger cost later.

This is the trade-off most people do not fully understand.

 

Scenario 3: Aggressive Conversion Window (Ages 60–65)

This is your golden window.

Why?

• No Required Minimum Distributions (RMDs) yet

• Full control of income

• ACA subsidy opportunity

Strategy:

Target: Fill lower tax brackets intentionally

Example:

• $40K income baseline

• Convert up to ~$80–100K total income

You stay efficient while accelerating Roth growth.

 



The Conversion Window (Why Timing Matters)

The period between retirement and required minimum distributions is one of the most valuable 

planning windows you have.

 

During this time:

• You control your income

• You are not forced to withdraw

• You can choose how much to convert

 

This is your opportunity to reshape your future tax structure. Once RMDs begin, that control is 

reduced. The system starts making decisions for you. That is why this window matters. It is not 

just a phase of retirement. It is your primary opportunity to optimize it.

 

Scenario 4: Conservative Conversion Strategy

Some people want slower pacing.

Strategy:

• Small annual conversions ($10–25K)

• Stay deep in lowest brackets

Outcome:

• Slower Roth growth

• Lower immediate taxes

• Still improves long-term outcome

Less aggressive, still effective

 



Scenario 5: High Net Worth Conversion ($2M+ IRA)

Problem:

Large IRA = massive future tax exposure

Strategy:

• Larger conversions annually

• Accept moderate taxes now

Example:

Convert $100K/year for 10 years

Dramatically reduces future RMD impact

 

Scenario 6: Market Down Conversion (Advanced Strategy)

Market drops 20–30%

Most people freeze.

Smart Move:

Convert during downturn

Because:

• Lower asset values

• More shares move into Roth

• Greater rebound inside tax-free account



This is one of the highest-leverage moves available

 

Why Market Conditions Change the Math

Roth conversions are not just about taxes. They are also about timing relative to market 

conditions. When markets decline, the value of your assets drops. This allows you to convert 

more shares at a lower cost. When those assets recover inside the Roth account, all future growth

is tax-free.

 

This creates a powerful advantage. You are not just converting dollars. You are converting future

growth potential. Most people hesitate during downturns. That hesitation often causes them to 

miss one of the most efficient opportunities available.

 

Scenario 7: Market Up Conversion (Stability Strategy)

Market is strong.

Strategy:

• Continue steady conversions

• Avoid emotional timing

Consistency is more important than timing perfection

 

Scenario 8: ACA Optimization + Conversion Balance

This is critical.

Goal:



Keep income low enough for ACA

But high enough to convert efficiently

Example:

Need: $90K lifestyle

• $60K brokerage

• $30K conversion

Maintain subsidy range

Still optimize future taxes

 

Balancing Short-Term Efficiency and Long-Term Gain

One of the most important decisions you will make is how to balance your current tax situation 

with your future goals. If you convert too aggressively, you may increase your taxes or reduce 

your healthcare subsidies in the short term. If you convert too slowly, you may face larger tax 

burdens later.

 

There is no perfect answer.

The goal is balance.

 

You want to make steady progress each year without creating unnecessary strain in the present. 

Over time, that consistency creates a much stronger overall outcome.

 

Scenario 9: Late Start (Age 68+)

Missed early window.

Problem:



• RMDs begin

• Less flexibility

Strategy:

• Still convert when possible

• Use Roth + brokerage to manage income

Not ideal—but still valuable

 

Scenario 10: Widow Penalty Planning

Married becomes single.

Problem:

• Tax brackets shrink dramatically

Strategy:

Convert more while married.

This is one of the most overlooked strategies in retirement planning.

 

Scenario 11: Zero Tax Bracket Opportunity

Very low-income year.

Opportunity:

Convert aggressively at 0–10% effective rate



Example:

Income = $20K

Convert $40–60K

Extremely efficient conversion year.

 

Scenario 12: Partial Conversion Strategy

Instead of all or nothing.

Strategy:

Convert just enough to:

• stay in target bracket

• maintain ACA eligibility

Precision is more important than aggression.

 

Scenario 13: “I’ll Just Leave It for My Kids”

Problem:

Heirs inherit taxable IRA

Reality:

They must withdraw within 10 years, often at higher tax rates

Strategy:



Convert during your lifetime. You pay lower rates than they will.

 

Scenario 14: The Compounding Advantage

Insight:

Every dollar moved to Roth:

• grows tax-free

• stays tax-free

• compounds without friction

Long-Term Impact:

A $300K Roth can outperform a $500K IRA after taxes

 

Scenario 15: The Fully Optimized Roth System

Annual Flow:

• Brokerage → lifestyle

• IRA → controlled conversion

• Roth → grows untouched

Outcome:

• Reduced future taxes

• Increased flexibility

• More predictable income

 



Roth Conversion Planning Table (Simple Reference)

Use this as a quick reference when planning your annual strategy:

Lifestyle Brokerage Conversion Outcome

$60K $40K $20K Low tax, high efficiency

$80K $50K $30K Balanced strategy

$100K $70K $30K Controlled growth

$120K $70K $50K More aggressive conversion

This table is not meant to be exact. It is meant to help you visualize how different levels of 

spending and conversion interact.

 

 



Chapter 5: Withdrawal Strategy — (The 

System Engine)

 

Why Withdrawal Order Changes Everything

Most retirees focus on how much they withdraw. Very few focus on where that money comes 

from. That distinction is what separates an average retirement from an optimized one.

Your withdrawal order determines your taxable income, your healthcare costs, and your long-

term flexibility. The same $80,000 of spending can produce completely different outcomes 

depending on how it is structured.

Without a defined sequence, withdrawals become reactive. You take money from whichever 

account feels most convenient in the moment. Over time, this leads to higher taxes, reduced 

control, and a system that becomes harder to manage.

With a sequence, everything becomes intentional.

You are no longer guessing.

You are operating a system.

 

Scenario 1: The Correct Order (Baseline System)

Let’s bring everything together.

You need: $80,000 per year

Proper Sequence:



• Brokerage → spending

• IRA → Roth conversion

• Roth → untouched

Why this works:

• Brokerage = no forced income spike

• IRA = controlled taxable income

• Roth = preserved for flexibility

This is your default operating system.

 

How to Apply the Withdrawal Sequence to Your Numbers

To use this system effectively, you need a repeatable way to structure your withdrawals each 

year.

Start with your total spending need.

Then divide it into two parts:

• 50–70% from brokerage (lifestyle funding)

• 30–50% from IRA (conversion strategy)

This gives you both income and control.

Examples:

If you need $60,000 per year:

• $40,000 brokerage

• $20,000 conversion



If you need $80,000 per year:

• $50,000 brokerage

• $30,000 conversion

If you need $100,000 per year:

• $70,000 brokerage

• $30,000 conversion

These are not fixed rules, but they provide a strong operating framework. The goal is to maintain

separation between what you spend and what you report as income.

 

Scenario 2: What Happens When You Reverse It

Wrong Order:

• IRA withdrawals first

• Brokerage second

• Roth last

Result:

• High taxable income

• Reduced ACA benefits (ability to purchase low cost medical insurance)

• Larger future tax burden when minimum yearly withdrawals are federally mandated

Same money. Much worse outcome.

 

The Hidden Cost of the Wrong Sequence



When withdrawals are taken in the wrong order, the impact is not always immediate. At first, 

everything appears to work. You receive the income you need, and your portfolio continues to 

function.

The problem develops over time.

Higher taxable income reduces your ability to control future decisions. It may push you into 

higher tax brackets, reduce your eligibility for healthcare subsidies, and limit your flexibility 

later in retirement.

This creates a compounding effect. Each inefficient decision makes the next one more difficult.

By the time the problem becomes visible, your options are more limited. That is why sequence 

matters.

 

Scenario 3: Low Income Year (Opportunity to Optimize)

Situation: Unexpected low spending year

Strategy: Increase Roth conversions

Example:

• Spend: $50K

• Convert: $40K

Use the tax space while you have it.

 

Using Low-Income Years as Opportunity Windows

Not every year will look the same in retirement. Some years will naturally have lower expenses 

or reduced income needs. These are not neutral years—they are opportunity windows.



During these periods, you have more room within your tax brackets. Instead of leaving that space

unused, you can convert additional funds from your IRA into your Roth account.

This allows you to accelerate your long-term strategy without increasing your tax burden 

significantly.

These years are where progress is made faster.

 

Scenario 4: High Expense Year (Car, Travel, Emergency)

Critical Mistake:

Pull all money from IRA

Strategy:

• Pull extra from brokerage

• Keep income stable

Protect your tax bracket.

 

Scenario 5: Market Down Year (Critical Decision)

Mistake:

Sell brokerage assets at a loss.

Strategy:

• Pull from IRA that year

• Pause brokerage



Buckets create flexibility.

 

Why Flexibility Protects You in Down Markets

Market downturns are one of the most stressful parts of retirement. Without a system, people 

often react emotionally, selling assets at a loss or abandoning their long-term strategy.

The bucket system prevents this.

Because your income is not tied to a single source, you can adjust where your withdrawals come 

from. If the market declines, you can reduce or pause brokerage withdrawals and shift to other 

buckets.

This allows your investments time to recover. Flexibility is not just a convenience. It is a form of

protection.

 

Scenario 6: Market Up Year (Optimization Mode)

Strategy:

• Use brokerage gains

• Harvest capital gains strategically

 

How to Harvest Gains Strategically

When markets are strong, your brokerage account will often have unrealized gains. This creates 

an opportunity to generate income in a controlled and efficient way.



Start by identifying positions with long-term gains. These are typically taxed at lower rates than 

ordinary income and give you more flexibility when managing your total income.

Next, determine how much additional income you can recognize without exceeding your target 

income range. This ensures you do not unintentionally push yourself into a higher tax bracket or 

reduce your ACA benefits.

Then, selectively sell enough of those appreciated assets to fund part of your lifestyle needs. At 

the same time, continue your planned Roth conversions so your overall strategy stays intact.

In some cases, you may also reinvest a portion of the proceeds into similar assets. This maintains

your market exposure while resetting your cost basis for future flexibility.

The goal is not to maximize gains in a single year.

The goal is to use strong markets to improve your position without disrupting your system.

• Continue IRA conversions

Good markets = leverage opportunity.

 

Scenario 7: ACA Preservation Strategy

Goal: Keep income within subsidy range

Example:

Need: $90K

• $60K brokerage

• $30K conversion



Maintain subsidy.

Optimize tax strategy.

 

Maintaining Your Income Range Each Year

One of your primary goals in retirement is to stay within a defined income range. This range 

determines your tax efficiency and your healthcare costs.

The withdrawal sequence is what allows you to maintain that range.

If your income begins to drift too high, you can increase your reliance on brokerage withdrawals.

If it is too low, you can increase your conversions.

This keeps your system balanced. You are not reacting to your income. You are managing it.

 

Scenario 8: RMD Age Transition (Age 73+)

Problem: Forced withdrawals begin

Strategy:

• Use Roth to offset

• Use brokerage to smooth income

Reduces tax spikes.

 

Scenario 9: Widow Transition

Problem:



Tax brackets shrink

Strategy:

• Convert more earlier

• Use brokerage before transition

Avoid future compression

 

Scenario 10: “I Just Take What I Need” Trap

Problem:

No system

Result:

• inconsistent taxes

• no optimization

• long-term inefficiency

Fix:

Always follow sequence

Never withdraw randomly

This is how people lose legacy income that can be handed down generations. Remember, any 

unused money continues to grow indefinitely. The idea of just taking what you need without a 

strategy is essentially throwing money out the window.

 

The Annual Execution Checklist



This is the simplest way to ensure your system stays on track each year.

Step 1: Determine your total spending need

Step 2: Set your target income range

Step 3: Calculate brokerage withdrawal amount

Step 4: Determine Roth conversion amount

Step 5: Execute withdrawals in the correct sequence

Step 6: Review and adjust at year-end

This process should be repeated every year. It turns retirement from a series of decisions into a 

repeatable system.

 

Scenario 11: Early Retirement Bridge (Age 55–60)

Strategy:

• Brokerage = primary income

• Minimal IRA withdrawals

• Begin small conversions

Sets up long-term advantage.

 

Scenario 12: Fully Optimized Year

What a Fully Structured Year Looks Like:

A well-structured year follows a clear pattern.

You determine your spending first. You define your income range second. Then you execute 

your withdrawals and conversions within that framework.



Nothing is random.

Every decision supports both your current lifestyle and your long-term strategy. Over time, this 

consistency creates stability, efficiency, and confidence.

Example:

Need: $100K

• $70K brokerage

• $30K conversion

Result:

• controlled income

• tax efficiency

• Roth growth

 



 

Chapter 6: Common Mistakes — And How 

to Fix Them

Most retirement problems are not caused by a lack of money. They are caused by small decisions

made without a system. These decisions feel harmless in the moment, but over time they 

compound into larger inefficiencies. The goal of this section is not to overwhelm you. It is to 

help you recognize patterns early so you can correct them before they become costly.

 

Mistake 1: Treating All Money the Same

One of the most common mistakes is viewing retirement savings as one large pool of money. 

When everything is treated the same, withdrawals are made based on convenience rather than 

strategy. This removes your ability to control income and taxes, which are the two most 

important variables in retirement.

The correction is simple, but powerful. Assign each account a role and follow that structure 

consistently. The brokerage account becomes your control layer, the IRA becomes your strategy 

layer, and the Roth becomes your freedom layer. Once each bucket has a job, decisions become 

easier and more consistent.

 

Mistake 2: Withdrawing from the Wrong Accounts First

Many people instinctively withdraw from their IRA or 401(k) first because those accounts are 

labeled “retirement.” While this feels logical, it often leads to higher taxable income and reduced

flexibility. Over time, this can increase your tax burden and limit your ability to make strategic 

decisions.



The correction is to reverse the order. Start with your brokerage account to fund your lifestyle, 

then use your IRA for controlled conversions, and preserve your Roth for long-term flexibility. 

This sequencing allows you to manage your income intentionally instead of reacting to it.

 

Mistake 3: Avoiding Taxes at All Costs

It is natural to want to avoid paying taxes, especially after spending years saving and investing. 

However, avoiding taxes entirely often leads to paying more later. Large IRA balances combined

with required minimum distributions can push you into higher tax brackets when you have less 

control.

The correction is to shift your mindset from avoidance to control. Instead of asking how to 

eliminate taxes, ask how to pay them efficiently over time. Controlled Roth conversions allow 

you to choose when and how you pay taxes, which is far more powerful than avoiding them 

altogether.

 

Mistake 4: Ignoring the ACA Income Window

For those retiring before Medicare age, healthcare costs can become a significant expense. Many 

people do not realize that ACA premiums are based on income, not net worth. As a result, they 

accidentally report too much income and lose access to valuable subsidies.

The correction is to manage your Modified Adjusted Gross Income (MAGI) intentionally. By 

using your brokerage account for spending and keeping taxable income within a target range, 

you can reduce healthcare costs significantly while still executing your overall strategy.

 

Mistake 5: Reacting to the Market Instead of Following a 

System



Market fluctuations are inevitable, but reacting emotionally to them can create long-term 

damage. Selling assets during a downturn or abandoning your plan during volatility often leads 

to poor outcomes.

The correction is to rely on your structure. In down markets, you can shift withdrawals to other 

buckets. In strong markets, you can optimize gains and continue conversions. The system 

provides flexibility so you do not have to rely on emotion.

 

Mistake 6: Waiting Too Long to Implement Strategy

Many people delay implementing a structured plan because they feel they need more information

or better timing. Unfortunately, waiting often reduces your options. The earlier you begin 

managing your income and taxes, the more flexibility you have.

The correction is to start simple and refine over time. You do not need a perfect plan to begin. 

You need a clear direction and consistent execution.

 

 



Chapter 7: The Annual Retirement System 

(Your Repeatable Plan)

Once your structure is in place, retirement becomes a process rather than a series of decisions. 

Each year follows a similar pattern, which reduces stress and increases confidence. Instead of 

guessing what to do, you follow a system that has already been defined.

 

Step 1: Determine Your Lifestyle Needs

At the beginning of each year, decide how much you need to live comfortably. This is your 

target cash flow. This number should reflect your lifestyle, not your tax strategy. Your life comes

first. The system is designed to support it.

 

Step 2: Fund Your Lifestyle from Brokerage

Use your brokerage account as your primary source of income. This allows you to fund your 

lifestyle without immediately increasing your taxable income. It creates the separation between 

spending and reporting that makes the rest of your strategy possible.

 

Step 3: Set Your Target Income Range

Based on your situation, determine the optimal income range for tax efficiency and ACA 

benefits. This becomes your working range for the year. The goal is not to minimize income 

completely, but to keep it within a range that allows you to remain efficient.

 

Step 4: Execute Roth Conversions



Use the available room within your target income range to convert funds from your IRA to your 

Roth account. This is where long-term value is created. Each conversion reduces future tax 

exposure and increases your tax-free income potential.

 

Step 5: Monitor and Adjust Throughout the Year

Life is not static, and your plan should not be either. If your spending changes or market 

conditions shift, adjust your withdrawals accordingly. The system is flexible. It is designed to 

adapt without breaking.

 

Step 6: Review and Reset Annually

At the end of each year, review your decisions. Look at your income, your tax outcome, and your

progress toward long-term goals. Then reset for the following year. This creates a feedback loop 

that improves your strategy over time.

 

 



Chapter 8: VISUAL SYSTEM: How Your 

Retirement Actually Flows

 

Think of your retirement as a controlled flow of money rather than a static balance. Each year, 

money moves between buckets in a predictable way. When that flow is intentional, your income 

stays stable and your taxes stay controlled.

Annual Flow (Simplified):

• Brokerage → funds your lifestyle

• IRA → converts into Roth within your target range

• Roth → remains protected for future flexibility

This is not a one-time decision. It is a repeating system. Each year follows the same structure 

with small adjustments based on your needs and market conditions. Over time, this creates a shift

in your portfolio—from tax-deferred to tax-free—without disrupting your lifestyle.

 



Chapter 9: The First 5 Years of Retirement 

(What Actually Happens)

The first five years of retirement are the most important. This is where your habits are formed, 

your system is tested, and your long-term trajectory is set. Most people think retirement is about 

what happens decades later, but the early years determine whether your plan becomes stable or 

inefficient.

 

During this period, you have the highest level of control you will ever have. You are not yet 

required to take distributions, your income is flexible, and you can shape your tax strategy 

intentionally. This is why the early window is so valuable.

 

In the first year, your primary focus is establishing your system. You determine your lifestyle 

needs, begin drawing from your brokerage account, and introduce controlled Roth conversions. 

The goal is not perfection. The goal is consistency.

 

By years two and three, your system begins to stabilize. You refine your income targets, adjust 

your conversion amounts, and become more confident in your process. Decisions that once felt 

uncertain begin to feel routine.

 

By years four and five, you are no longer experimenting. You are operating. Your withdrawals 

follow a pattern, your tax strategy is intentional, and your future trajectory is clearer. At this 

point, the system begins to compound in your favor.

 

This progression is what transforms retirement from something uncertain into something 

predictable.

 



Chapter 10: Tax Strategy Simplified

Taxes are one of the most misunderstood parts of retirement planning. Many people assume that 

tax strategy requires complex calculations or constant adjustments. It becomes much simpler 

when you shift your thinking from precision to range.

The goal is not to calculate every dollar perfectly. The goal is to stay within an efficient range 

that allows you to control your income while minimizing unnecessary taxes. When you approach

tax planning this way, decisions become easier and more consistent.

 

Thinking in Ranges, Not Exact Numbers

Tax brackets are often presented as rigid thresholds, but in practice they function more like 

zones. Each year, you have a certain amount of space within a lower tax bracket before moving 

into a higher one. That space is an opportunity.

Instead of avoiding taxes completely, your goal is to use that space intentionally.

If your base income is low, you can “fill up” part of that lower bracket with Roth conversions. 

This allows you to move money into your tax-free bucket at a controlled rate instead of being 

forced into higher taxes later through required withdrawals.

This is the core shift:

You are no longer reacting to taxes.

You are deciding when to create them.

 

The Relationship Between Income and Control



Your taxable income is one of the most important variables in your entire retirement system. It 

determines:

• how much you pay in taxes

• whether you qualify for ACA healthcare subsidies

• how much flexibility you have in future years

Without a system, income becomes unpredictable. With a system, income becomes something 

you can manage.

The brokerage account gives you the ability to fund your lifestyle without immediately 

increasing taxable income in the same way. The IRA allows you to generate income strategically

through conversions. The Roth allows you to avoid income entirely when needed.

Together, these create control.

 

Using Your Income Range Each Year

Each year, your goal is to determine a target income range that works for your situation. This 

range should balance:

• tax efficiency

• healthcare costs

• long-term strategy

For example, if your base income is relatively low, you may have room to convert additional 

funds from your IRA without significantly increasing your tax rate. Instead of leaving that space 

unused, you fill it intentionally.

This is not about maximizing every opportunity. It is about being consistent over time.

 



Why Waiting Can Cost More

One of the most common mistakes is delaying tax strategy because it feels unnecessary in the 

moment. If your income is low, it can feel like the best decision is to avoid taxes entirely.

But that often leads to larger problems later.

As your IRA grows, required minimum distributions can push you into higher tax brackets when 

you have less control. What could have been managed gradually becomes compressed into fewer

years, often at higher rates.

Paying nothing now can lead to paying more later.

 

Affordable Care Act (ACA) Strategy and Income Control

If you retire before Medicare age, your income level also determines your healthcare costs. ACA

subsidies are based on income, not net worth. This creates a powerful planning opportunity.

By keeping your income within a certain range, you can significantly reduce your healthcare 

expenses while still executing your overall strategy.

This is where your system becomes highly efficient:

• Brokerage funds your lifestyle

• IRA conversions fill your income range

• Roth remains protected

You are controlling both taxes and healthcare costs at the same time.

 

Consistency Over Perfection



It is easy to overcomplicate tax strategy by trying to optimize every detail. Consistency matters 

more than precision. Small, intentional decisions repeated over time create better outcomes than 

occasional large adjustments.

You do not need to get every year perfect. You need to operate within a range that makes sense 

and adjust as needed.

 

The Big Picture

Tax strategy is not a separate part of your retirement plan. It is built into everything you do. 

Every withdrawal, every conversion, and every decision affects your tax outcome.

When your system is structured correctly, these decisions are no longer overwhelming. They 

become part of a process you follow each year.

You are not avoiding taxes.

You are controlling them.

 

 



Chapter 11: Case Studies

Case Study 1: Conservative Retiree (Security Focused)

A couple retires with moderate savings and a desire for stability. Their primary concern is 

avoiding large tax surprises and maintaining predictable income. They follow a conservative 

version of the system, using their brokerage account for most spending and limiting their Roth 

conversions to smaller amounts each year.

Over time, their approach reduces volatility and keeps their tax exposure manageable. They may 

not optimize every opportunity, but they avoid major mistakes. This creates a stable and 

comfortable retirement with fewer surprises.

 

Case Study 2: Strategic Optimizer (Balanced Approach)

Another couple approaches retirement with a more active strategy. They use their brokerage 

account to fund their lifestyle while intentionally converting from their IRA each year. They 

target a specific income range to balance tax efficiency and ACA benefits.

Over a ten-year period, they significantly reduce their IRA balance and build a strong Roth 

position. This gives them more flexibility later in retirement and reduces the impact of required 

distributions. Their approach requires more planning, but it creates long-term advantages.

 

Case Study 3: Late Realization (Correction Strategy)

An individual reaches retirement with most of their assets in a tax-deferred account. They did not

implement a strategy early and are now facing higher required withdrawals. While their situation

is less flexible, they can still improve it.

By using their brokerage account where possible and implementing partial Roth conversions, 

they begin to regain some control. Their results are not as optimized as someone who started 

earlier, but they still reduce future tax pressure and improve their overall position.

 



Case Study 4: High Net Worth ($3M+ Portfolio)

A couple retires with a $3 million portfolio, with a large portion held in tax-deferred accounts 

such as a 401(k) and traditional IRA. On the surface, they appear financially secure. Their 

investments have performed well, and they have more than enough to support their lifestyle.

However, without a strategy, their size increases their risk.

Because most of their wealth is in tax-deferred accounts, future required minimum distributions 

(RMDs) will force large withdrawals. These withdrawals will be treated as ordinary income, 

potentially pushing them into higher tax brackets later in life. What looks like a strong position 

today can quietly turn into a long-term tax problem.

Instead of waiting, they implement a structured system.

They begin using their brokerage account to fund their lifestyle. This allows them to keep their 

taxable income lower while maintaining their standard of living. At the same time, they begin 

converting larger amounts from their IRA into their Roth account each year, staying within a 

controlled income range.

In the short term, they pay moderate taxes on those conversions. In the long term, they 

significantly reduce their future tax burden.

Over time, their portfolio becomes more balanced:

• their IRA shrinks

• their Roth grows

• their income becomes more predictable

 

Instead of being forced into higher taxes later, they gradually take control of their tax exposure 

now. Their size no longer works against them. It works for them.

 



Case Study 5: Early Retiree (Age 55)

An individual retires at age 55 with a strong brokerage account and substantial retirement 

savings, but limited access to tax-deferred accounts without penalties. Their biggest challenge is 

not having enough money—it is navigating the gap between early retirement and traditional 

retirement account access.

Without a plan, this gap can create unnecessary stress. Many early retirees either withdraw 

inefficiently or avoid strategic moves because they are unsure how to coordinate their accounts.

With a system, this gap becomes an advantage.

They begin by using their brokerage account as their primary income source. This allows them to

fund their lifestyle without triggering unnecessary taxable income. It also gives them flexibility 

during a period when access to retirement accounts may be restricted.

During these early years, they focus on:

• maintaining a stable income level

• managing their taxable income carefully

• beginning small, strategic Roth conversions when appropriate

This period becomes a bridge, not a limitation.

By the time they reach their early 60s, they are fully positioned to scale their strategy:

• they increase Roth conversions

• they continue using brokerage for control

• they maintain flexibility across all accounts

Because they planned ahead, the transition into traditional retirement years is smooth and 

controlled. The brokerage account did not just support early retirement. It made it possible.

 



Case Study 6: Widow Transition (Critical Planning Gap)

A married couple follows a structured retirement plan for several years. They use their brokerage

account for income, perform consistent Roth conversions, and maintain control over their taxable

income.

Then, one spouse passes away.

At that moment, the financial structure changes significantly.

The surviving spouse is now subject to single tax brackets, which are narrower than married 

filing jointly brackets. This means that the same level of income can now be taxed at higher 

rates.

Without prior planning, this transition can lead to a sudden increase in taxes and a loss of 

flexibility.

However, because this couple implemented a strategy early, the outcome is very different.

During their years together, they intentionally converted portions of their IRA into their Roth 

account. This reduced their future tax-deferred balance and created a growing pool of tax-free 

income.

After the transition, the surviving spouse now has options:

• they can draw more from the Roth without increasing taxable income

• they can reduce reliance on the IRA

• they can manage their income within the narrower tax brackets

Instead of being forced into higher taxes, they retain control.

This scenario highlights one of the most overlooked aspects of retirement planning. It is not 

enough to plan for retirement as a couple. You must also plan for how that system functions if 

only one person remains.



The goal is not to predict the future. The goal is to build a system that can handle it.

 

 



Chapter 12: Worksheets & Planning Tools

A strong strategy only works if you can apply it. The purpose of these worksheets is to turn the 

system you’ve learned into something you can use in your own life. These are not meant to be 

complicated or perfect. They are meant to give you a clear structure you can return to each year.

Use them as a guide, not a rigid formula. The goal is consistency, not precision.

 

Worksheet 1: Your Annual Retirement Plan

This worksheet helps you structure your year before you begin making withdrawals or 

conversions.

Step 1: Define Your Lifestyle Needs

• Target annual spending: __________

• Fixed expenses (housing, insurance, etc.): __________

• Variable expenses (travel, discretionary): __________

 

Step 2: Brokerage Withdrawal (Lifestyle Funding)

• Amount to withdraw from brokerage: __________

This is your primary spending source.

 

Step 3: Target Income Range

• Desired taxable income range: __________



This number should reflect:

• your tax efficiency goals

• your ACA eligibility (if applicable)

 

Step 4: Roth Conversion Plan

• Planned IRA → Roth conversion amount: __________

This should fit within your target income range.

 

Step 5: Annual Review

• Did you stay within your income range? __________

• Did your spending match your plan? __________

• What will you adjust next year? __________

This worksheet is not meant to be perfect. It is meant to give you a repeatable structure you can 

refine over time.

 

Worksheet 2: Bucket Balance Check

This worksheet helps you evaluate whether your overall structure is working.

Current Balances

• Brokerage Account: __________

• IRA / 401(k): __________

• Roth Account: __________



 

Questions to Evaluate

• Do you have enough in brokerage to fund flexibility?

• Is your IRA balance too large relative to your plan?

• Are you actively building your Roth over time?

 

Adjustment Notes

• What needs to change over the next 1–3 years? __________

• Are you relying too heavily on one bucket? __________

 

Worksheet 3: Income Control + ACA Strategy

This is one of the most important worksheets if you retire before Medicare.

Step 1: Target Income for ACA Efficiency

• Desired income level (MAGI target): __________

 

Step 2: Planned Income Sources

• Brokerage withdrawals: __________

• IRA withdrawals or conversions: __________

• Other income (if applicable): __________

 

Step 3: Final Income Check

• Total projected taxable income: __________



 

Step 4: Adjustment

• Are you within your target range?

• If not, where can you adjust?

 

Worksheet 4: Roth Conversion Tracker (Multi-Year View)

This helps you see your long-term progress.

Year 1

• Conversion amount: __________

• Ending IRA balance: __________

• Ending Roth balance: __________

Year 2

• Conversion amount: __________

• Ending IRA balance: __________

• Ending Roth balance: __________

Year 3

• Conversion amount: __________

• Ending IRA balance: __________

• Ending Roth balance: __________

 



Long-Term Observation

• Is your IRA decreasing over time?

• Is your Roth growing consistently?

• Are you staying within your tax targets?

 

Worksheet 5: First 5-Year Retirement Plan

This aligns directly with your earlier chapter.

Year 1

• Spending: __________

• Brokerage: __________

• Conversion: __________

Year 2

• Spending: __________

• Brokerage: __________

• Conversion: __________

Year 3

• Spending: __________

• Brokerage: __________

• Conversion: __________



Year 4

• Spending: __________

• Brokerage: __________

• Conversion: __________

Year 5

• Spending: __________

• Brokerage: __________

• Conversion: __________

 

5-Year Review

• Is your system becoming consistent? __________

• Are your decisions easier than Year 1? __________

• What would you improve going forward? __________

 

What This System Creates

When you follow this approach, retirement becomes predictable and controlled. You know 

where your income is coming from, how your taxes are being managed, and how your future is 

being protected. You are no longer guessing or reacting.

Instead, you are operating within a system.

That system gives you:

• clarity in your decisions

• confidence in your plan

• flexibility in your future



This is what financial freedom looks like. It is not just having money. It is knowing how to use it.

 

Final Thought

You do not need to be perfect to make this work. You need to be consistent. Small, intentional 

decisions made each year create significant long-term results. The goal is not to eliminate 

uncertainty entirely. The goal is to reduce it enough that you can move forward with confidence.

When your system is clear, your decisions become easier. When your decisions are consistent, 

your outcomes improve. That is the foundation of a successful retirement.
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