The 5-Step Lead
Blueprint

How to attract and convert high-
quality leads consistently

Katrina/Funneluxe



Welcome Message:

If you’re struggling to get consistent leads, it’s not because
your offer is bad...
It’s because you don’t have a system.

Most businesses rely on random posting, hoping clients will
magically show up.

But real growth happens when you have a predictable lead
generation funnel.

Inside this guide, you’ll discover the exact 5-step blueprint to:
Attract the right audience
Capture their information
Build trust automatically
Convert them into paying clients

L/




STEP 1 — ATTRACT THE RIGHT AUDIENCE

Problem:
You’re getting attention... but not the right people.

Solution:
Focus on targeted content + clear messaging

Action Steps:

o Define your ideal client (Who? Pain point? Goal?)
o Create content around:
o Problems they’re facing
o Mistakes they’re making
o Quick wins they can apply
e Use hooks like:
o “Why you’re not getting clients...”
o “The biggest mistake in [your niche]..”
e Pro Tip:
Clarity attracts. Confusion repels.



STEP 2 — CAPTURE LEADS

Problem:
People see your content... then disappear.

Solution:
Offer a lead magnet in exchange for their email.

Examples of Lead Magnets:

Checklist

Free guide (like this one)
Mini training

Template

Action Steps:

e Create a simple opt-in page
o Keep it focused:

o Strong headline

o 2-3 benefits

o Call-to-action button

Pro Tip:
Don’t sell yet — just collect the lead.



STEP 3 — BUILD TRUST (EMAIL NURTURE)

Problem:
Leads don’t buy immediately.

Solution:
Use email to build relationship and authority.

What to Send:

e Value tips

e Personal story

e Case studies

e Mistakes to avoid

Goal:
Make them think:
“This person understands me.”



STEP 4 — CONVERT INTO CLIENTS

Problem:
You’re giving value... but not getting sales.

Solution:
Make a clear and simple offer

Action Steps:

e Present your service clearly:
o Whatitis
o Who it’s for

o What result they’ll get
e Use:
o Testimonials
o Results
o Clear CTA (Book a call / Buy now)

Pro Tip:
Confused people don’t buy.



STEP 5 — OPTIMIZE & SCALE

Problem:
You’re guessing what works.

Solution:
Track and improve.

What to Track:

e Opt-inrate
o Email open rate
e Conversion rate

Simple Improvements:

e Test headlines
e Improve hook
e Adjust offer positioning



Want Help Building
Your Funnel?

If you want a done-
for-you or optimized
funnel that actually
converts...

Message me “FUNNEL”
or
Book a free audit call



