Dublin, Ohio Real Estate Market Update: Buy & Hold Strategy

Overall Market Condition: Strong Seller's Market Dublin is currently experiencing a

definitive seller’s market. For buy-and-hold investors, this means encountering high

competition and fast turnaround times when acquiring new rental properties. Strong

financing and readiness to act quickly are essential.

Key Performance Indicators:

Speed of Acquisitions: Homes are moving exceptionally fast, meaning investors
must be ready to write offers immediately. The median days in RPRis just 11 days,
reflecting a 15.38% decrease month-over-month.

Competitive Bidding: Properties are consistently closing above the asking price.
The sold-to-list price ratio currently stands at 101.8% (a 1.22% increase month-
over-month).

Inventory Levels: Supply remains critically constrained. There is currently only 1.54
months of inventory available, though this is up slightly (2.67%) from the previous
month.

Property Values: The median estimated property value for May 2026 sits at 515,590,
reflectingal. Meanwhile, the actual median*soldxprice was recently recorded at
526,000 (a 5.71% month-over-month decrease).

What Buy-and-Hold Investors Need to Know:

Renter Demographics & Market Stability: Dublin is a highly established, owner-
occupied market. The ownership rate is 77%, while the rental rate is 23%. While
the renter poolis smaller compared to the broader Franklin County average (where
47% of residents rent), this typically indicates a highly stable tenant base,
potentially resulting in lower turnover rates and longer tenancy durations.

Target Acquisition Price Points: When looking for optimal rent-to-price ratios,
investors should note buyer activity is concentrated at two tiers. The highest volume
of recently sold homes falls in the 300K—400K range (48 homes) and the 600K—700K
range (44 homes). Acquiring properties in the lower 300K—400K tier may provide
more favorable cash flow for standard residential leases.

Ideal Property Sizes and Layouts for Tenants:

o Thereis strong market movementin both smaller footprint properties under
1,400 sq. ft. (59 homes) and larger properties over 2,600 sq. ft. (56 homes).
Smaller homes often yield better cash-on-cash returns for entry-level
rentals.



o Family-sized layouts dominate the area: 4-bedroom (77 homes) and 3-
bedroom (74 homes) are the most prevalent, followed by 2-bedroom homes
(64 homes). Investors should target 3-to-4-bedroom homes to attract long-
term families.

e Capital Expenditures (CapEx) Planning: The median home age in Dublin is 29
years old. The highest volume of recently sold homes falls into the 20-30 year age
bracket (62 homes) and the 40-50 year age bracket (56 homes). Buy-and-hold
investors must diligently budget for major CapEx replacements (such as roofs,
HVAC systems, and water heaters) that commonly reach the end of their lifespan
within these age ranges.

e Price Per Square Foot: For acquisition underwriting, the vast majority of homes are
selling between $200 and 250 per square foot (90 homes) or between 250 and $300
per square foot (71 homes).

Summary for Long-Term Investors: Dublin offers a premium, stable market for buy-and-
hold investors. While the high entry cost (median sold price of $526,000) and seller's
market conditions (101.8% sold-to-list ratio) make acquisitions highly competitive, the
heavy owner-occupancy rate of 77% suggests a premium community that will attract
reliable, long-term tenants. To maximize rental yields, focus acquisition efforts on 3-to-4
bedroom homes in the highly active 300K—400K price bracket, and ensure your long-term
operating budget accounts for maintenance on properties in the 20-to-50-year age range
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MARKET SNAPSHOT FOR INVESTORS: Strong seller’s market, high competition, immediate financing needed.
Long-term stability with premium tenant base, but requires CapEXx planning due to aging housing stock. RENTER DEMOGRAPHICS & STABILITY
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