
By Due North Creatively 

DECISION
INDEPENDENCE PACK™

CLARITY BEFORE COMMITMENT.
PERSPECTIVE BEFORE PRESSURE.



WORKBOOK

DECISION
INDEPENDENCE PACK™

This tool is not here to rush you or stop you.
It is here to help you decide with awareness.
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INTEGRATION NOTICE

This resource is designed to clarify information, structure, and perception around a 
decision.

It does not account for every factor that may influence what is right for you. Some 
decisions may not align with what appears optimal on paper, logical in structure, or 

efficient by conventional standards.

Clarity is one input, not a mandate.

The responsibility for integrating insight, intuition, values, timing, and lived experience 
remains with the user.

Disclaimer
This resource is provided for educational and informational purposes only. The insights, 

templates, and examples shared are not legal, financial, medical, or tax advice and should 
not be interpreted as such. They are intended to support clarity, independent thinking, 
and informed decision-making. Readers should consult qualified professionals before 

implementing any legal or financial strategy or structure. No specific outcomes or results 
are guaranteed.

About This Resource
Developed by Due North Creatively & DN Financial Services. This material is a core 

component of the Independent Wealth & Legacy System™, a body of work designed to 
support clarity, independence, and long-term financial awareness. Each tool can be used 

on its own but was created within a larger ecosystem of connected resources.

Complete System Access
For the full Independent Wealth & Legacy System™ and extended private materials:

http://itsindependentwealth.com/
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HOW TO USE THIS WORKBOOK

☐ I understand that this tool supports my thinking, but the decision and
its outcome remain my responsibility.

Begin when you feel ready.
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Section 1



What decision am I actually making?

A clarity pause for decisions that carry weight.

STEP 1 - DEFINE THE DECISION

(In one sentence describe the
action, not the outcome.)

What action is irreversible?

(What cannot be undone once
chosen? Be specific)

What parts are adjustable later?

(Timing, amount, scope, commitment level, etc.)

BEFORE YOU DECIDE
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What do I know for certain?

A clarity pause for decisions that carry weight.

STEP 2 -INFORMATION STATUS

(Facts only. No predictions.)

What am I assuming?

(Beliefs, expectations, interpretations.)

What information would

materially change this decision?

(Not “more confidence” actual data or clarity.)

BEFORE YOU DECIDE
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Does this decision truly require

urgency or clarity?

A clarity pause for decisions that carry weight.

STEP 3 -TIME & CAPACITY CHECK

Do I have the capacity (time, energy, attention) to

maintain this decision once it’s made?

Urgent

Clarifying would improve it

Waiting briefly would reduce risk

Yes

Partially

No

If I waited 72 hours, what would realistically change?

If partially or no, what would need to change?

BEFORE YOU DECIDE
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If this decision doesn’t go as planned,

what part is mine to own?

BEFORE YOU DECIDE
A clarity pause for decisions that carry weight.

STEP 4 -OWNERSHIP TEST

Am I willing to accept the outcome

without blame or rescue?

EXIT STATEMENT (READ BEFORE MOVING ON)

If this still feels unclear, the issue is not confidence.
The issue is missing or unresolved information.

Urgent

Clarifying would improve it

Waiting briefly would reduce risk

Yes

No

Not yet

If I waited 72 hours, what would realistically change?

If partially or no, what would need to change?
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Section 2



What am I afraid could happen?

Translate emotional risk from actual exposure.
Fear is information. It is not instruction.

STEP 1 - DEFINE THE DECISION

What is the risk I’m concerned about? 
(Be specific.)

RISK REALITY CALIBRATOR
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Probability (How likely is it?)
Impact (If it happened, the

effect would be:)

Rare

Possible

Likely

Inconvenient

Disruptive

Destabilizing

Translate emotional risk from actual exposure.
Fear is information. It is not instruction.

STEP 2 - CALIBRATE THE RISK

Recoverability (How reversible is it?)

Easy to reverse

Manageable with effort

Hard to undo

RISK REALITY CALIBRATOR
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If I navigated something similar before,

what actually happened? What did I learn?

Translate emotional risk from actual exposure.
Fear is information. It is not instruction.

STEP 3 - SEPARATE MEMORY FROM REALITY

Past

Present

Future

Is this fear informed by past experience,

present facts, or future imagination?

If this risk actually occurred, what

would I realistically do next?

RISK REALITY CALIBRATOR
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RISK REALITY CALIBRATOR
Translate emotional risk from actual exposure.

Fear is information. It is not instruction.

STEP 4 - CONTEXTUALIZE

Time pressure

External opinions

Financial uncertainty

Is this risk being amplified by:

(Checking any of these doesn’t invalidate the risk, it clarifies it.)

Desire for relief
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Section 3



EMOTION VS 
STRUCTURE SEPARATOR

Clarifying what’s driving the decision
Emotions are real. Structures determine sustainability.

STEP 1 - EMOTIONAL DRIVERS

Fear of missing out

Desire for relief

Pressure to prove something

 IDENTIFY DRIVERS

EMOTIONAL DRIVERS (Check all that apply)

Avoidance of discomfort

Comparison

Need for reassurance

Notes:

Excitement without clarity

Scarcity thinking
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EMOTION VS 
STRUCTURE SEPARATOR

Clarifying what’s driving the decision
Emotions are real. Structures determine sustainability.

STEP 1 - EMOTIONAL DRIVERS

Cash flow reality

Time horizon

Contractual obligations

STRUCTURAL FACTORS

 (Check all that apply)

Sustainability over time

Risk tolerance/Opportunity cost

Capacity constraints

Notes:

Exit flexibility

Sustainability over time
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Section 4



DECISION OWNERSHIP
This section does not make decisions.

It improves the conditions under which you make them.
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Clear enough to decide

 Clearer, but still unfolding

Still unclear

My clarity level now feels:

What feels different than

when I started?

CLARITY CHECK
Before closing this file, take a moment to notice what has shifted.
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DECISION OWNERSHIP &
ORIENTATION

I understand that whatever I choose

next is my decision, and I am

responsible for its outcome.

DECISION OWNERSHIP STATEMENT

Only complete this if it feels true.

You do not need certainty to move forward.
You need enough clarity to take responsibility.

If I decide now, the next step

I would take is:

If I do not decide now,

what I am waiting for is:
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“Clarity does not destroy what can endure. It only reveals what cannot.”

With grounded clarity,

Whether you decide now, decide later, or choose not to decide,
the responsibility for that choice remains yours.

Clarity does not require certainty. It requires enough understanding to
proceed responsibly or to pause deliberately.

You may close this moment knowing that the decision, and its
outcome, belong to you.

This process is complete.

Montrelle H
Due North Creatively 
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