e THE
= | CONVERSATION
T(— 8 COMPANY™
e

BETTER CONVERSATIONS,
STRONGER RESULTS.
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o CURRENT PIPELINE
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Get a quick snapshot of your pipeline health. . I I
Focus your conversations where it matters most.
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Copy the information from this page
and paste it into your preferred Al
assistant. Or: Upload a shapshot to
your preffered Al assistant.

Then ask:

Where should | focus this week? Fipains’ by Stage

What concerns do you see?

Give me three practical actions
1 should take next.

Better conversations create clarity. Clarity creates action. Action creates results.
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