
FREE GUIDE — UNITY WORKS AGENCY

27 WAYS TO GROW
YOUR ONLINE BUSINESS
That No One Talks About

At Unity Works Agency, we've helped conscious entrepreneurs, coaches, and purpose-driven founders

build and grow profitable online businesses. Here are 27 strategies we've learned from working behind the

scenes of businesses that actually work.

W H AT ' S  I N S I D E

Visibility Strategies

Tips 1–5: Get seen by the right people without

burning out.

Pricing Strategies

Tips 6–8: Pricing psychology that consistently

converts.

Trust Builders

Tips 9–11: Earn trust before asking for the sale.

Collaboration Strategies

Tips 12–13: Grow faster by working with others.

Offer Enhancement

Tips 14–17: Stack more value without more

work.

Hidden Growth Tactics

Tips 18–21: Simple moves most founders

overlook.

Messaging Strategies

Tips 22–23: Clear copy that converts.

Launch & Promotion

Tips 24–27: Strategies that drive real results.



V I S I B I L I T Y  S T R AT E G I E S  —  T I P S  1 – 5

P R I C I N G  S T R AT E G I E S  —  T I P S  6 – 8

1
Go live for 10–15 minutes consistently. Facebook and Instagram organically boost live content. Even a

small audience can generate real leads when you show up consistently.

2
Find your ideal clients where they already gather. Search Facebook Groups, communities, and

forums using specific keywords. Join conversations — don't pitch, just show up.

3
Become the go-to expert in your community. Answer questions, start conversations, and offer value

consistently. Authority is built through presence, not promotion.

4
Create a simple branded infographic using Canva and post it on Pinterest with a link to your offer or

opt-in. Pinterest drives long-term, evergreen traffic.

5
Start a free community for your audience. Share content, ask questions, run surveys. Follow up with

anyone who asks for support and offer your services as the solution.

6
End your prices with "7." Prices like $197, $297, $497, and $1,997 consistently outperform round

numbers across dozens of industries. Test it in your next offer.

7
Run a limited-time promotion — under 7 days. Always give a reason: an anniversary, a launch, a

seasonal offer. Justified urgency converts far better than arbitrary discounts.

Tip: Frame the sale around a milestone — "Celebrating 5 years" or "Spring launch special" — so it feels

intentional, not desperate.

8
Offer a payment plan. Add 20% to your total price and split it into two payments. More people will say

yes when the entry point feels manageable.



T R U S T  B U I L D E R S  —  T I P S  9 – 1 1

C O L L A B O R AT I O N  S T R AT E G I E S  —  T I P S  1 2 – 1 3

O F F E R  E N H A N C E M E N T  —  T I P S  1 4 – 1 7

9
Offer a 30-day satisfaction guarantee. Most people won't use it — but it removes the fear of buying.

Add a completion requirement to protect yourself and reward committed clients.

Tip: Require clients to complete your onboarding steps to qualify — this filters for serious buyers.

10
Create a free lead magnet and deliver it instantly. Present your paid offer on the thank you page.

Around 5% of downloaders convert to buyers within 30 days — without any extra selling.

11
Share behind-the-scenes content regularly. Short videos, process clips, and day-in-the-life content

build trust faster than polished posts. Authenticity sells.

12
Partner with complementary businesses — don't compete. Go live on each other's platforms, co-

create content, and cross-promote. Both audiences win and both businesses grow.

13
Ask past clients to share their experience on video. A 60-second testimonial from a real client is

worth more than any sales page copy you can write.

14
Add a high-value bonus to your core offer. Done-for-you templates, swipe files, or resource libraries

make buying feel irresistible without adding significant delivery time.

15
Stack bonuses strategically. Extra trainings, guides, or tools increase perceived value without

increasing your workload. Stack things you've already created.

16
Add an upsell after purchase. At least 10% of buyers will invest more immediately after saying yes.

Have something ready — a VIP add-on, extended retainer, or done-for-you upgrade.



H I D D E N  G R O W T H  TA C T I C S  —  T I P S  1 8 – 2 1

M E SS A G I N G  S T R AT E G I E S  —  T I P S  2 2 – 2 3

17
Create urgency for early action. Offer a free strategy session or exclusive bonus for the first few

buyers. Real scarcity drives real decisions.

18
Add your offer link to your email signature. Every email you send is a touchpoint. Make it work for

you passively, every single day.

19
Create a low-ticket resource that leads to your main offer. A $27 guide or toolkit with a clear next

step converts readers into buyers — and builds your list simultaneously.

20
Survey your audience regularly. Ask what they need, what they're struggling with, what they want

next. Then build it.

Tip: Collect emails at the end of the survey so you can follow up personally when you launch what they asked

for.

21
Collect wins and breakthroughs from clients weekly. Use them as testimonials, social proof, and

case studies across all your platforms. Results speak louder than promises.

22
Speak your client's language — not yours. Use the exact words they use to describe their problems.

Avoid jargon. Clear always converts better than clever.

Tip: Pull exact phrases from client testimonials, DMs, and discovery calls. Your best copy is already written — by

your clients.

23
Simplify your copy at every touchpoint. If it takes more than one read to understand, it's too

complicated. Clarity builds trust. Confusion kills conversions.



L AU N C H  &  P R O M O T I O N  S T R AT E G I E S  —  T I P S  2 4 – 2 7

Ready to build a business that works as hard as you do?

Book your free discovery call and let's map out exactly what your business needs.

BOOK YOUR FREE DISCOVERY CALL

unityworksagency.com

24
Host a free live training or webinar. Teach something genuinely valuable, then present your offer at

the end. Lead with value — never lead with the pitch.

Tip: If your audience leaves having learned something real, they'll trust you enough to buy.

25
Follow up with everyone who showed up but didn't buy. Send the replay. Address objections

personally. They're a "not yet" — not a "no." Most sales happen in the follow-up.

26
Run a 4-day value campaign before opening your offer. Give free training for 4 days, then open the

offer for 4 days. Warm audiences buy faster with fewer objections.

27
Pre-sell before you build. Validate demand and get paid before you create everything. Build what

people actually want — not what you assume they need.
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