
Turn SIMPLE virtual events into
predictable REVENUE and

consistent CLIENTS
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My 12-months Goal (Revenue and / or Clients)My 12-months Goal (Revenue and / or Clients)



Hi, I’m Angela, Your Virtual Event Sales Expert!
After 15 years as a truck driver, I knew I wanted a different life.
Not a side hustle, but a business that could actually support freedom.

In 2017, I launched an online fitness business. Like many, I overcomplicated it.
Apps, tech, systems. All of it created distance between me and the people I
wanted to serve.

When I stripped everything back and focused on one thing, live virtual events,
the business changed fast.

In less than four months, I built that business to six figures in sales using
virtual events as the core sales system, while still working full-time.

In 2019, I started helping others apply the same sales structure and pivoted fully into the work I do today.
Since then, I’ve hosted over 390 virtual events, built this method into the foundation of my business,
and helped thousands of service-based entrepreneurs implement this same structure in theirs.

Not as a tactic, but as a complete sales system. A system that supports selling, list growth, audience
growth, category positioning, and time freedom, without chasing leads, being everywhere, or
running multiple strategies at once.

I don’t teach fluff or hype. I teach clarity, structure, and decision-led selling.

In this training, I’ll show you how virtual events, when built correctly, become the center of your
business, and how they create momentum, trust, and consistent sales, while freeing up your
schedule instead of filling it.
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I’m so excited to have you inside this powerful 2-day live training.

During our days together, you will understand how to use my Virtual Event Sales
Method to f ill your list, grow your audience, build demand, claim your
category, and turn leads f rom cold to sold within days instead of months.

We are live on February 18th - 19th at 11 am EST / 5 pm CET on ZOOM.

You get full support in my community - The Revenue Room 
What gets scheduled, gets done, so add the sessions to your calendar.
Get ready - Watch the four pre-workshop focus pieces.

Give yourself the gift of showing up live, focused, and fully present for this
training, because this isn’t about random events, it’s about building a core lead
and sales engine for your business.

https://www.linkedin.com/in/angelasundust/
https://www.facebook.com/sundust.angela/
https://www.instagram.com/angela.sundust/
https://us06web.zoom.us/j/83889214203
https://www.facebook.com/groups/revenueroom
https://www.addevent.com/event/st2l5b2zm6j0
https://www.virtualentrepreneurcity.com/workshop-collection


#1 - The Right People in the Room:#1 - The Right People in the Room:
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Focus Pieces:Focus Pieces:

#2 - The Conversation You’ll Lead#2 - The Conversation You’ll Lead

#3 - The Offer Reality Check:#3 - The Offer Reality Check:

#4 - The Numbers & The Decision#4 - The Numbers & The Decision

CLICK HERE TO ACCESS THE PRE-WORSHOP FOCUS PIECESCLICK HERE TO ACCESS THE PRE-WORSHOP FOCUS PIECES

https://www.virtualentrepreneurcity.com/workshop-collection


Why Your Business Requires So Much EffortWhy Your Business Requires So Much Effort
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Day #1Day #1

The Moment Before They BuyThe Moment Before They Buy

The GapThe Gap



VIRTUAL
EVENT
ENGINE
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The Virtual Event as a Business EngineThe Virtual Event as a Business Engine

Multi-Six-Figure SimplicityMulti-Six-Figure Simplicity



Clare Christine Sara Guinevere

Claire created her very first 3-
day virtual event and
generated over 550 organic
leads, enrolling 15 high-ticket
clients. She went on to build
multiple events, a webinar,
and a full evergreen sales
system. Now she consistently
enrolls clients through virtual
events on repeat..

Christine created a webinar to
sell to corporations. That same
presentation led to invitations
to speak on live stages in front
of in-person audiences. One
virtual asset expanded her
authority both online and
offline.

Sarah came in to launch a
brand-new group program.
Within six weeks, she hosted a
webinar and enrolled five new
clients. She now runs multiple
events and continues filling
both her group and high-end
coaching programs.

Guinevere clarified her
messaging and audience,
then hosted a 2-day event.
She closed one 5-figure client
the first time and multiple
high-ticket clients the second.
She now sells five-figure offers
through repeatable events.
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Araceli Lisa Sandra Annika

Araceli created her first
masterclass selling her group
offer and immediately
enrolled clients. She has now
run the same event more
than six times using the same
rinse-and-repeat structure.
Her group program fills
through consistent
masterclasses.

Lisa built a masterclass
around her core offer and
began enrolling clients in
cycles. The event also brought
in multiple one-to-one clients
on the back end. What started
as one masterclass became a
consistent sales engine.

Sandra built her first 3-day
event and enrolled clients
both locally and
internationally. She used the
exact same structure to sell
out in-person retreats. Now
she runs multiple virtual
events and retreats every year
using the same proven
framework.

Annika expanded hosting her
events internationally. Across
her most recent two events,
she generated over 200
registrations and welcomed
16+ new participants into her
bootcamp. Each round
strengthened her confidence,
visibility, and leadership on a
global stage.

David Namita Eliza Mary Ellen

David had led a lot of live
presentations but had never
built an online event system.
He created his full tech setup,
hosted his first virtual event,
grew his online list, and
enrolled one-to-one clients on
the back end. What once felt
out of reach is now part of his
business model.

Namita already ran events but
refined her entire system from
lead generation to sales. She
increased pre-selling, hosted
her 3-day event, and
generated five figures. She
now runs structured event
cycles inside her coaching
company.

Eliza created a virtual event
and enrolled multiple clients
into her offers. She now uses
events as a core part of her
client attraction strategy. Her
visibility translates directly
into enrollment.

Mary Ellen stepped far outside
her comfort zone to host her
first event. She ran lead
generation for the first time
and gained clarity in her
message. She grew not only
her business, but her
leadership and confidence.

Matthias Patricia Gavin Pam

Matthias hosted his very first
event on simple Zoom. After
clarifying his messaging, his
LinkedIn content gained
massive traction. He now
enrolls multiple one-to-one
clients from the back end of
his events.

Patricia co-hosts events using
the same structured
framework. Together with
partners, she enrolls multiple
clients through collaborative
virtual events. The system
works across different
audiences and partnerships.

Gavin hosted his event and
generated a significant
volume of leads. His visibility
expanded rapidly through the
process. The event positioned
him for stronger client
acquisition moving forward.

Pam hosted multiple events
and steadily grew her list and
audience. Her visibility
expanded, and her brand
strengthened with each
launch. Events became her
consistent growth strategy.



The Decision You’re Not LeadingThe Decision You’re Not Leading
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Day #2Day #2

Who the Event Is Really ForWho the Event Is Really For

The Moment Sales Become InevitableThe Moment Sales Become Inevitable



Why Leads Don’t Turn Into BuyersWhy Leads Don’t Turn Into Buyers
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Day #2Day #2

What Your Event Is Actually Built To DoWhat Your Event Is Actually Built To Do

Notes:Notes:



Angela Sundust 2026

NotesNotes
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