———————————————————————————————————————
Email #1 - Welcome / Resource Delivery
———————————————————————————————————————  

Subject: Just one more step!

 Thanks for signing up for a copy of “Product Name!”

After you go through it, you’ll be able to [DESCRIBE] and will give [RESULTS]

That means you’ll finally be able to stop and solve [PROBLEM]

If you weren’t already excited, I hope you are now. :)

Here is a link to access it.

If you have any questions as you go through it, I want to hear them! Just reply to this email and I’ll be happy to help.

You’ll also get some more of my go-to resources for delighting your clients over the next few days, so keep an eye out!

Excited to have you on board.

Regards,

John Doe
Product Creator

















———————————————————————————————————————
Email #2 - Introduce Yourself And Find Out Their #1 Problem
——————————————————————————————————————— 

Subject: My bad
 
I probably owe you an apology.

Yesterday’s email that gave you “Product Name” might have been a little bit rude...

I was in such a rush to deliver it that I totally forgot to introduce myself and find out more about you.

Are you up for a do-over? If so, there’s something special for you at the end of this email.

Here are 3 quick things you probably don’t know about me: 

Thing #1: [SOMETHING ABOUT YOURSELF]

Thing #2: [SOMETHING ABOUT YOURSELF]

 Thing #3: [SOMETHING ABOUT YOURSELF]

Every week, you’ll get a new email designed to help you improve your [BUSINESS]

The bottom line? I’m here to help you meet your goals. :)

With that in mind, reply to this email and let me know:

What’s the hardest part for you about [BUSINESS/LIFE]

Send me your reply and I will personally respond with tips or resources that can help you with it! Hopefully that can get our relationship started on the right foot.

Oh, and keep an eye on your inbox tomorrow! Whether you reply or not, I’m going to send you my best strategy for solving the most popular answer to that question.

Thanks again for signing up,

Regards,

John Doe
Product Creator
———————————————————————————————————————
Email #3 - Solve Their #1 Problem + Quick Promo Presell
——————————————————————————————————————— 

Subject: This sound familiar? 

 Most [PROFESSION/PERSON] I know can't stand [PROBLEM]

Heck, I can’t stand them either.

For a long time, I thought I just had to deal with it. Some problems aren’t fixable, right?

Turns out, that’s not the case at all. And in this email, I'm going to show you two steps you can take immediately to avoid this problem once and for all.

Step1: [SOLUTION #1]

Step 2: [SOLUTION #2]

Step 3: [SOLUTION #3]

Those three steps seem pretty small, right?

That’s what makes them so great. With just a small time investment, you can [PROBLEM] in just few [TIMELINE] 

Tomorrow, I’m going to send you one of my other favorite quick wins—so keep an eye out!

Regards,

John Doe
Product Creator











———————————————————————————————————————
Email #4 - Surprise Bonus Resource
——————————————————————————————————————— 

Subject: Surprise! Here’s a little something extra for you...

 Remember a couple emails back when I asked you about [BIGGEST PROBLEM]

By far, the most popular response I get from subscribers is this: 

[BASED ON STATISTICS]

Trust me, I’ve been there. That’s why today I’m sending you a free resource that I’d probably be lost without:

=> Click Here To Download The Resource

It’s going to help you do 3 things:

[BENEFIT #1]

[BENEFIT #2]

[BENEFIT #3]


Click here to get this resource now ←

I hope this helps! If you have any questions, feel free to reach out.

Regards,

John Doe
Product Creator










———————————————————————————————————————
Email #5 -The Next Step
——————————————————————————————————————— 

Subject: Your "someday maybe" list
 
We all have one.

That list of things you know you need to do but have been putting off way too long. I call it the “Someday Maybe” list, and I can probably guess what’s at the top of yours.

If you’re like 99% of other subscribers on this email list, it’s this:

[SOLUTION / DREAM]

I know because it used to be the top item on my own “Someday Maybe” list.

For the longest time, [YOUR BACKSTORY]

So...what finally helped me break through?

[WHAT YOU DISCOVERED]

All because I spent a small amount of time moving something from my “Someday Maybe” list to my “It’s All Done” list.

I want to help you do the same thing.

That’s why I created “PRODUCT NAME / SERVICE NAME”

It’s a [DESCRIBE THE PRODUCT / SERVICE]

You can get all the details right here.

Let’s make your “someday maybe” happen now.

Regards,

John Doe
Product Creator
