


Why an IHT Consultant Beats an IHT Specialist

The difference between getting advice — and getting it right

If there’'s one mistake | see time and time again when it comes to
inheritance tax (IHT), it's this: people go straight to a specidalist.

It sounds logical — if you've got a tax problem, you find a tax expert. But
unless you know exactly what kind of IHT problem you have, you can't
know which expert you actually need.

You might have an IHT issue with cash, another tied to your home, and
another within your pension. Each needs a completely different solution —

and a completely different specialist.
That's where | come in.
Why Going Straight to a Specialist Often Backfires

Think about what you'd do if you were unwell. You wouldn't immediately
rush to a heart surgeon. You'd see your GP first — someone who
understands the whole body and can decide whether you actually need
the cardiologist, the orthopaedic surgeon, or perhaps no specialist at all.

It's exactly the same with IHT.

You don't start with a trust expert or a BPR fund manager or a pension
adviser. Because you don't yet know what kind of problem you have. If you
go straight to them, you’ll only ever get one answer:

* The trust specialist will say “you need a trust.”

* The BPR manager will say “you need Business Property Relief.”
* The life insurance broker will tell you to “buy a policy.”

They're not wrong — but they're not objective.

You don't need a product.

You need a diagnosis.
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The IFA Trap

Many people start by asking their
IFA for help — which makes sense.
But here's the catch: most IFAs
aren’t qualified or regulated to give
detailed inheritance tax guidance.

So, what happens? They refer you
to a friend who calls themselves an
“IHT specialist.” And that “specialist”
usually happens to sell the very
product they'll recommend.

You end up in a sales funnel rather
than a strategic plan.

That's how people with a modest
estate get sold complex offshore
bonds, or homeowners are
persuaded to set up expensive
trusts, when all they really needed

was a coordinated, simple plan.
The Consultant’s Advantage

As an IHT consultant and strategist,
my role is to look at the entire
picture — not to sell you something,
but to help you understand where
your real exposure lies and what
type of solutions might fit.

Why an IHT Consultant Beats an IHT Specialist

Page 8§

I've spent more than 25 years in
the FCA-regulated world, and in
2024 | stepped away to focus on
consultancy work. That means
I've retained my network of
trusted professionals — the very
best tax advisers, solicitors, trust

planners, and investment
specialists — all fully FCA-
regulated.

Because of those relationships,
better
service, priority treatment, and

my clients often get
discounted fees compared to
going direct.

Even when you factor in my
consultancy fee, most clients
end up paying less overall, while
getting a far more joined-up and

coordinated approach.
Why Being Broad is a Strength

People assume that specialists
always know more. But in IHT
planning, at the beginning, that's
not true.

It's actually better to work with
someone who sees the full
financial body, not just one
organ.
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