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Every time a new tax rule comes out, the government throws the public a small

“freebie.”

A shiny little incentive. Something that looks generous.

That’s how they keep people quiet.

They have to play the good guy occasionally, so they hand out a few allowances here

and there — £3,000 gift exemptions, wedding gifts, small income exemptions. It looks

like they’re giving something back.

But let’s be honest. The problem with low-hanging fruit is that everyone can reach it.

And when everyone can reach it, it’s never going to make you rich — or save you much

tax.
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The Illusion of
Simplicity
Gifting is sold as one of the simplest

inheritance tax strategies. The logic is

straightforward enough:

Give away some of your wealth while

you’re alive, and after seven years, it’s

out of your estate for good.

And technically, that’s true.

The government even markets it as “free,

simple and effective.” You can gift up to

£3,000 per year tax-free, and larger gifts

become “Potentially Exempt Transfers”

(PETs) — meaning if you live more than

seven years after giving, they escape

inheritance tax entirely.

Sounds great on paper, doesn’t it?

But here’s what they don’t tell you.

It’s only simple until you look beneath

the surface.

The Most
Complicated Tax
System in the
World
The UK’s tax system is one of the most

complicated in the world. That’s not an

accident — it’s by design.

I’ve spoken to business owners,

accountants, economists, and even a few

retired politicians who all agree: the

complexity serves a purpose.
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If the system were simple, people

would understand it.

If people understood it, they’d

question it.

And if enough people questioned it,

they’d stop paying so much.

So the system stays deliberately

tangled — full of tiny loopholes,

obscure exemptions, and

contradictory rules.

It creates a strange hierarchy:

 The , who follow the headline

advice and take the government’s

“free” offerings.

masses

 The , who pay specialists

to legally navigate the system and

save real money.

savvy few

And when too many of those savvy

few discover the same legitimate

loophole, the government simply

closes it.

That’s the pattern — always has been.

Gifting is the perfect example of this

low-hanging-fruit strategy. It’s easy,

free, and doesn’t require professional

advice. But the savings are minimal,

and the risks often outweigh the

bene�ts.

The £3,000 Freebie
Let’s start with the famous £3,000

annual exemption.

Each year, you can give away £3,000

without it counting toward your estate. If

you didn’t use last year’s allowance, you

can carry it forward once.

That’s it.



Page 4

Strategy 1 - Gifting is not as Great as You Think

So if you give away £3,000 a year for

ten years, that’s £30,000 — a nice

gesture, but hardly life-changing in the

context of inheritance tax.

If your estate is worth, say, £1 million,

you’ve saved yourself the 40% tax on

£30,000 — a total tax saving of £12,000

over a decade.

It’s not nothing, but it’s also not the big

win people imagine.

And it comes with paperwork.

You’re supposed to keep detailed records —

bank statements, letters, notes about the

purpose of the gift. You have to prove it

wasn’t a loan, prove it wasn’t linked to an

obligation, prove it was “out of surplus

income.”

It’s a bureaucratic nightmare for the

executor of your will, all to save the cost of a

family holiday.

The 7-Year Rule: A
Gamble Disguised as
Strategy
Then there’s the .seven-year rule

If you make a larger gift — say £100,000 or

£200,000 — it’s treated as a Potentially

Exempt Transfer (PET). If you survive seven

years after making the gift, it’s outside your

estate.

If you die within seven years, it comes back

in and gets taxed.

There’s even something called taper relief,

which gradually reduces the tax if you die

after three years — 32%, 24%, 16%, 8%, and

�nally zero after seven.

On paper, it sounds like a fair deal. In reality,

it’s a gamble.
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None of us knows how long we’ll live, and HMRC knows that too.

If you live long enough, you win — but if you don’t, your family faces a paperwork

disaster, trying to track and prove every transfer you made in the last decade of your

life.

That’s the dark side of “simple.”

When Gifts Go Wrong
Gifting can also back�re in ways people rarely consider.

Let me tell you about a close friend of mine.

He was in his early 80s, a gentleman who’d lived his whole life in Chelsea. Beautiful

townhouse, close to the library, his favourite cafés, and everything he loved. His home

was worth around £3 million — a lifetime’s achievement.



He’d done well, saved wisely, and wanted to pass something meaningful on to his son.

After years of hearing how gifting was “tax-ef�cient,” he decided to sell his home,

move to a small �at in Nottinghamshire, and gift the £3 million proceeds to his son

straight away.

On paper, it looked brilliant — he’d reduced his estate dramatically, and if he lived

seven more years, there’d be no inheritance tax.

But real life isn’t a spreadsheet.

He left behind the area he loved. He no longer had the independence he once enjoyed

— no more strolls to the park, no coffee with old friends. He couldn’t drive, and he

was suddenly reliant on his son and daughter-in-law, who, to put it politely, didn’t

appreciate the gesture.

He went from being a con�dent London gentleman to a quiet, isolated man in a

village that wasn’t his.

He thought he was buying his family �nancial freedom. Instead, he bought himself

.dependence

That’s the problem with gifting — once it’s gone, it’s gone.
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You lose control, and you might need

that money later — for care home fees,

medical costs, or simply to live well in

your �nal years.

The Emotional
Cost of Tax
Planning
People often underestimate the

emotional cost of �nancial decisions.

Yes, inheritance tax is frustrating. Yes, we all

want to protect our wealth. 

My friend’s case is a cautionary tale:

He traded happiness for strategy, and it

back�red.

He could live another ten years — but in a

life he no longer enjoys.

But the obsession with saving every possible

pound of tax can sometimes rob people of

life itself.

If he passes sooner, his son still faces a

potentially huge IHT bill because the seven-

year period might not have passed.

And if he lives much longer, there’s another

problem: care home fees.
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Local authorities can refuse to fund care if they believe you deliberately deprived

yourself of assets to avoid paying. It’s called “Deliberate Deprivation of Assets.”

So, in the end, gifting doesn’t just risk your comfort; it risks your future independence

too.

Family Risk: The Things You Can’t
Control
Even when gifting works mathematically, it often fails emotionally.

Once the money’s gone, it’s gone — and you can’t control what happens to it.

Families change. People fall out. Marriages collapse. Businesses go bankrupt.

You might think you’re helping your son, but what if he divorces and his ex-wife takes

half?

What if he makes bad investments?

What if he simply doesn’t appreciate the gift the way you hoped?

You’ve spent a lifetime building something, and within a few years, it can disappear —

all because you tried to play the game by the government’s rules.

The Complicated Simplicity of “Free”
Here’s the paradox: gifting is “free” — no setup costs, no ongoing management. But

that’s exactly why it rarely works.

It’s designed to be accessible, not effective.

The government wants to be seen as fair, as giving people “options.” But the real

advantage always lies in the parts of the system that require effort, expertise, and

structure.
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The low-hanging fruit — the £3,000

annual allowance, the wedding gift

exemptions — they’re distractions.

They’re there to make people feel

empowered without actually moving

the needle.

Meanwhile, the real opportunities —

the use of trusts, family investment

companies, life assurance wrappers,

and advanced estate structuring — sit

behind professional advice and

paperwork.

They’re harder to reach, but they’re

where the real savings are.

Don’t Be
Distracted by
Shiny Objects
It’s human nature to like simplicity.

“Just gift £3,000 a year.” “Just survive

seven years.”

It feels actionable.

But that’s the trick.

These small “wins” keep you focused

on the easy stuff, while the

government quietly collects far more

from the complicated stuff you never

get around to addressing.

Don’t be distracted by shiny objects.

If you’re serious about protecting your

wealth, you have to go beyond the

freebies and the slogans. You have to do

the hard work — sit down with

specialists, build proper structures, and

make informed decisions that consider

both tax ef�ciency and your quality of

life.

What Gifting
Really Teaches Us
At its core, gifting reveals something

important about human nature and the

system we live under.

The government knows that most people

will settle for what’s simple. They know

that very few will dig deeper.

That’s why complexity bene�ts them — it

�lters out everyone except the persistent

and the well-advised.

But gifting also teaches us something

personal: that money isn’t just about

numbers; it’s about freedom, dignity, and

happiness.



Page 10

Strategy 1 - Gifting is not as Great as You Think

If giving money away makes you dependent or miserable, then it’s not a tax strategy —

it’s a tragedy.

Conclusion: Keep Control, Keep
Perspective
There’s nothing wrong with gifting. In the right circumstances, with the right advice, it

can be part of a smart inheritance plan.

But gifting for the sake of “saving tax” — without understanding the trade-offs — can

do more harm than good.

The government loves complicated systems because they discourage people from

trying. But those who make the effort — who get professional help, who think long-

term — can still win.

Just don’t fall for the illusion that the easy path is the clever one.

Low-hanging fruit might taste sweet, but it never �lls you up.

The real value — �nancial and emotional — is found higher up the tree, where the

climb takes effort but the reward is worth it.

Important Note
I’m not a quali�ed tax expert, and I’m not FCA regulated. Nothing in this report — or in

any of the videos or materials in the Market Insider IHT series — should be taken as

personal tax advice.

Everything I’ve shared here is purely educational, based on what I’ve personally seen

work for families who want to protect their legacy.

If you’d like proper, regulated guidance, you can contact me and I’ll introduce you to

one of our FCA-approved IHT specialists who can walk you through your options.
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This report — like all the others in the Market Insider IHT series — is designed to

educate, not advise. Because understanding how the system works is the �rst step to

making it work for you.
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In "Strategy 1 - Gifting is not as Great as You Think,"

discover the hidden pitfalls of gifting as a tax strategy,

revealing why the allure of simplicity often leads to

complex consequences. Unmasking the myths around

government incentives, this insightful exploration

challenges the belief that low-hanging fruit can effectively

protect your wealth. As you navigate the tangled web of

inheritance tax, learn how true �nancial security lies

beyond super�cial strategies, requiring deeper

understanding and professional guidance.


